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SERVICE BUSINESS SWINGS UPWARD 





N.A.C.C. Group Discusses 
Seven Suggestions Made by 
N.A.D.A. as Aids to Dealers'< 


Sales Managers, Representing 18 Automobile Manu- 
facturing Companies, Hold Annual Spring 
Meeting at Detroit; Reeves Presides 


Special from A. D. N. Detroit Bureau 


ETROIT, March 26.—Seven suggestions offered by the 
National Automobile Dealers’ Association were dis- 





cussed yesterday by the eighteen sales managers of the lead- 
ing automobile manufacturing companies, members of the 
National Automobile Chamber of Commerce, in their annual | 
spring meeting. 


These suggestions, which were 
compiled at the N. A. D. A.’s an- 


R.E. GARDNER, JR., JOINS | 
— meeting in Chicago recently, LOVE, BRYAN & CO. | 


1. Immediate abolition of open| 
territory contracts. 

2. A mark-up of freight at least | 
equal to the mark-up on cars. 


St. Louis, 
| Gardner, Jr., president of the Gard- 


3. Elimination of fleet buyers’ dis- | €T Motor Company, is now associ- 
counts. ated with Love, Bryan & Co. as a 

4. Adoption of a policy to sell | general partner. 
clean- -up merchandise at clean- “up | 
prices! 

5. Fewer model changes and those | 
in orderly fashion. 

6. Dealer discounts established on | 


a stable commodity basis rather, 
1. Adoption of a junking plan. 


consideration by the N. A. C. 

The meeting yesterday, which was | 
held at the N. A. C. C. headquarters | 
in this city, was presided over by} 
Alfred Reeves, general manager, and 
in conference with the sales man- | 
agers were Warren E. Griffiths, for- | 
mer president, and C. A. Vane, pi 
eral manager of the N. A. D. A.| 
Discussions on industrial problems, | 
with relation to profit improvement | 
for dealers, were a feature. 


March 26.—Russell E. | are 


| terials already on 


| 1930 


L. J. KANITZ NEW SALES 
CHIEF FOR CONTINENTAL 


Detroit, March 26.—W. R. Angell, | 
president of the Continental ae 
Corporation, announces the appo 


| 


ment of Louis J. Kanitz as iaanes | 


sales manager of the organization. 
Mr. Kanitz joined the Continental 
Motors Corporation in February, 
1920, after resigning his commis- 
sion as lieutenant-commander in 


the United States Navy. For the! 


past three years he has been in 
charge of the industrial engine di- 
vision of the company. 


DUESENBERG BUSINESS 


MAY INCREASE $1,000,000) 


Indianapolis, March 26.—Business 


|of Duesenberg, Inc., in 1930 should 


|} increase by $1,000, 000 over 1929, ac- | 


cording to present indications, H. T. 
| Ames, vice-president, reported to- 
pes Duesenberg is a subsidiary of 
Auburn Automobile Company. 
“Parts and materials commitments 
being released totaling 
than $1,250,000 in addition to ma- 
hard,” Mr. Ames 
said. “Shipments to us now are 
keeping pace. with our expanded 
manufacturing schedule.” 


= tao EMPLOYMENT ON INCREASE 
eee IN DETROIT: OUTPUT STEADY = 


Manufacturers Await Opening of Spring Demand | 
Before Speeding Production 


By FRED KINGSBURY 
D" ROIT, March 26.—There has been a considerable im- 
provement in the employment situation in the last! 


Seven reasons for the renewed win! week or ten days and further gains are expected during the 


tivity in the automobile trade were 
cited by Mr. Reeves as follows:— 
1. Good spring weather. 
2. Moderate prices of 1930 models. 
3. Style and beauty features of 
current cars. | 


next month or six weeks. This 


| There has been no attempt on* 


4. Many improve-|the part of automobile makers to; 
ments. | boost production, and it is not likely | 
5. Dealers rapidly clearing stocks| that anything of this sort will be | 
of old cars. | forthcoming until the spring market 
6. Replacement market which will opens up and the demand for cars | 
approach 3,000,000 cars this year. |in all sections of the country in- | 
7. Rising curve of general busi- | creases. 
ness. Up to the present time me no _Pres- | 


Akron Tire Plants Recalling 
Old Workers; Step Up Output 


KRON, O., March 26.—Akron 
rubber manufacturers have 
begun to call back old employees 
laid off in last year’s slump, and 
it is probable that this pickup will ; - 
contione gradually from new on. (Continued on Page 11) 
t is reported that the Goodyear | | 
Tire and Rubber, Company may Fe | BUDD WHEEL SERVICE 
employ between 350 and men by | 
April 1, while an immediate re- | SALES SHOW BIG GAIN | 
employment of 75 men by the Sei- 
berling Rubber Company was made, philadelphia, March 26. _ service | 
this week. ; |and replacement sales of the Budd | 
The India Tire and Rubber Com- | Wheel Company for February were | 
pany has been slowly rehiring its!10.6 per cent, above those for Feb- | 
old employees ever since February 1, H 
and will have taken back all of | 


'ruary, 1929, and the company came | 
: : into March with a large volume of | 

those laid off last year by the first 

week in April, at which time it is 


unfilled orders, indicatin that 
L |month will greatly exceed the cor- 

expected that the plant will go on |responding period last year. On 

a full-time schedule, stepping pro- 

= up to the pre-depression 


mechanical 





; Company's plant it is understood 

|that there has been a slow increase 
|}of employment with the increased 
| production schedule, although no 





| March 4 record shipments of 105,235 
| pounds were made. This figure has 

int. been exceeded only once in the his- 
Peat the Firestone Tire and Rubber! tory of the company. 


does not mean, however, there | 


| has been an increase in automobile production, as output re- 
mains at just about the same figure it did last week. 


|sure has been brought to bear on 
|dealers to order units. Factories 
have been lending all the help pos- 
| Sible to dealers in every section of 
the United States. 

As a result of this, stocks are low 
all along the line, and if a sudden 
spurt of buying 


for a short time. All of the manu- | 


(Continued on Page 2) 
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Sparks From Detroit 

Editorial: The New Tariff, Page 4 

Engineering News: New Products, 

Page 4 

Ask Us to Tell You 

Financial News 
- J. Truck Registrations Up 
25.4 Per Cent. in First Two 
Months . 

February New Car Sales Trend 
in Southwest Vary......Page 10 

WHOLESALE 

Shop Equipment Sales Gain 

Philadelphia 
MERCHANDISING 

Invites Customers to en * on 

Mechanics ge 3 


in 


SURVEY IN SEVERAL CITIES 


SHOWS SHOPS CASHING-IN 
ON SPRING SERVICE DEMAND 


EW YORK, March 26.—From a survey of business in 
the service field this spring, which Automotive Daily 


News has just concluded, 


evidence accumulates that this 


|branch of automotive activity is on the up-grade. 
Beginning slowly, as most businesses did about the first 


more | 


of the year, a steady upward tendency is apparent in 


South and Middle West. 


In Washington service men 
note a distinct increase in work 
during the last few weeks. Chi- 
cago says that service business is 
better than last year and Atlanta, 
Ga., finds that shop work this 
spring compares favorably with 
that of 1929. 
This survey, 


addressed to auto- 


the 


(ae dealers only, shows conclue 


sively that a definite trend for the 
| better in service work started sev- 
eral weeks ago and gives promise 


| business. 


The dealers generally agree that 
| profits are now available in the ser- 
| vice field if careful management is 
| exercised. 


} 
| of developing into a normal spring 


Service Managers in Chicago 
Report Business Ahead of 1929 


Chicago, March 26.—Interviews 
with service managers at prom- 
mone automobile dealer establish- 

s in this city disclose the fact 
a a the aap Be nart the volume 


departments 


"Aunene accessory concerns and 
|managers of dealer accessory de- 
partments it is also brought out that | 
|chain «store competition has _ not 
| hurt, and in some instances is prov- 
| ing a boon for them. 

“Our service business showed a 


|gain in January and February over | 


the same months last year, and so 
far is in excess for March,” stated 
K. E. Highley, service manager of 
the Gambill Motor Company, dis- 
tributors of Hupmobile cars. “At 
the present rate we should finish the 
year with a gain of 18 to 20 per 
cent. over 1929. We have prepared 
for the increase and, incidentally, 
are keeping abreast of the trend 
toward improved service equipment 
by adding such facilities as wheel- 
lining nrachines, brake-testing ma- 
chines ,high-powered vacuum clean- 
ing plants, hydraulic car lifts and 
| high-pressure greasing systems.” 
“Since the first of the year our 
|average monthlv increase in service 


should come there | | business over last year has been 25 
would be a shortage of cars, at least | | per cent., 


” said A. J. Foley, service 
manager of the Bird-Sykes Com- 
|pany, Graham-Paige ‘distributor. 


|“This increase has been registered 


despite the fact that numerically we 


|have not handled as many jobs as 


in the corresponding months of 


| 1929 


Six Salesmen Sell 1,320 Used y 


in One Year Page 3 
REFERENCE TABLES 
Current Passenger Car Prices, 


ag 
Commercial Car Registration, 


Pages 8, 10 and 11 


e 6 | 


| 
| 
| 
| 
i 


“Although the volume of business 


run ahead'of 1929-20. far this- 


‘in our department has_ totaled 
slightly less thus far this year than 
as compared with a year ago, we 
have noted a considerable increase 
during the last few weeks,” declared 
Merrill Nicholls, service manager of 
the Cadillac Motor Car Company’s 

branch... “The premature. 


(Continued on Page 2) 


| MOONEY TO BE HOST 
AT DINNER FOR CURTIS 


New York March 26—A dinner, 
at which American industrial and 
financial leaders 
will meet Lionel # 
Curtis, fellow of : 
All Souls College, 
Oxford, who is 
returning to Eng- 
land after three 
months spent as 
an adviser to the 
Town Council of 
Shanghai. China, 
will be given at 
the Metropolitan 
Club Rag eve- j = 
ning by James D. # 
Mooney, vice- J. D. Mooney 
president of General Motors Corpo- 
ration and president of the General 
Motors Export Company. 








VIRGINIA GAS CONTRACTS 

Richmond, Va., March 26 (UTPS). 
—Award of contracts for furnishing 
1,416,000 gallons of gasoline and 
86,000 gallons of oil to the State 





Highway Department has been an- 
nounced. 





Business Trend 


brief trip to Hawaii. 


able conditions. 





Upward, E. T. 


Flint, Mich., March 26.—Business conditions in the West are very 
much on the upward swing, in keeping with the general trend through- 
out other sections of the country, says E. T. Strong, president and gen- 
eral manager of the Buick Motor Company, who has returned to Flint 
after a business trip through the Far Western states. Mr. Strong ad- 
dressed dealer meetings in all West Coast cities in which Buick zone 
headquarters are located, and at the conclusion of this tour made a 


Mr. Strong’s views on the outlook in the West are decidedly opti- 
mistic. He declares that metropolitan and urban sections alike are 
showing a distinct tendency toward a rapid return of generally favor- 


After making his swing through the West, Mr. Strong is more 
convinced than ever that the spring months will show a decided 
increase in all kinds of American trade and industry. 


in the West 
Strong Reports 
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Survey Shows Service 
Demand on Upswing 


(Continued from Page 1) 


spring has undoubtedly had much 
to do with this, the warm weather 
having added a lot of mileage to 
cars.” - 

“Service business with us in Janu- 
ary, February and so far in March 
is greater than in the same period 
last year,” said W. M. Stilger, serv- 
ice manager of the Hudson Motor 
Company of Illinois. “It has not, 
however. been up to expectations, 


for we had looked for an even 
greater increase than we have ex- 
perienced. For the most part, 
owners seem to have been bringing 
in their cars only for necessary 


work. Many this year have ignored | 


the wisdom of putting their auto- 


mobiles through the usual spring | 
overhauling process in the interest | 
of better performance, economy and | 


efficiency.” 


Washington Service Demand 
Shows Pronounced Increase 


Washington, March 26.—A 
sharp and pronounced increase in 
servicing demand during the last 
two weeks is reported at the serv- 
ice plants of local dealers. This 
applies especially to establish - 
ments servicing low and medium 
priced cars, the plants attending 
to higher priced motors reporting 
a somewhat slower acceleration in 
spring business. 

Generally speaking, the volume of 
service is running a little below, or 
even with, that of last year, with 
individual exceptions which seem 
due to snecial conditions 

Thus. J. E. Murphy, service man- 
ager for the Semmes Motor Com- 
pany, states that the service busi- 
ness of his concern has trebled over 
last year. but frankly explains it as 
largely caused by the firm’s taking 
over of the Graham-Paige agency 
about a year ago. Many owners of 
the make of car formerly handled 
(Dodge) are also said to continue 
requiring service work. The fact 
that many pcople are making their 
old cars do for another season, in- 
stead of buying new ones, is also 
cited by Mr. Moore as responsible 
for increased business in both serv- 
ice and accessories. 

“Many owners who in former 
years would have purchased new 
cars are now having their old cars 
freshened and generally dressed up, 
said Mr. Murphy. “This means not 


only work on motors, but a lot of. 


painting and touching up. Even if 
there is not a full paint job, the 
owner often wants the hood and 
fenders refinished and the top gone 
over. New carpets are very likely 
to be needed, too. 

“Accessory demand is pretty much 
limited by the fact that the newer 
cars come with practically all needed 
aecessories. But we de well in such 
items as Seat covers, cigar lighters 
and so on. 

A large increase in service busi- 
ness is also reported by F. E. Knodle, 
service manager for the Barry-Pate 
— Company, handling Chevro- 
ets 

“We are ahead of last year,” said 


Mr. Knodle, “but this, I believe, is 


largely because of special slowness 
we experienced in the spring of 1929 
Chevrolet brought out a new model 
last year, the -result being that, so 
far as service was concerned, our 
normal business was held up for 
about three months. Serviee work 
is coming through finely this spring 
and it looks like an extremely good 
season 

At the L. P. Steuart concern, 
handling the Oakland and Pontiac 
cars, it was reported by F. A. Pal- 
mer, service manager. that business 
was coming in well, with volume in 
equipment and replacement prac- 
tically the same as last year. Most 
of the work was said to be of the 
usual spring overhaul type. with 
carbon cleaning and valve grinding 
figuring largely. Very few custom- 
ers Want major overhauls. it is said 

Pohanka’s. handling Oldsmobile 
and the Viking, report very good 
service business, slightly under last 
year. Service Manager H. G. Mec- 
Comas attributed the small decrease 
to the general tightness of money 
conditions at present. Emerson & 
Orme. carrying the Buick and Mar- 
quette cars, report slow service busi- 
ness. A. A. Ward, head of the serv- 
ice department, stated that this 
seemed to represent the effect of 
the stock market slump. 

At Pohanka’s, Mr. MeComas said. 
“Our service salesmen are asked to 
use suggestive selling instead of just 
taking orders. This has enabled us 
to keep up a good voume on acces- 
sories. But, of course, the price ap- 
peal of the chain steres on various 
small items of equipment cannot be 
ignored. Another factor of acces- 
sory business that has to be con- 
sidered is its inevitable decrease. 
because of the increase of accessories 
put on the new cars. You cannot 
get away from the fact that the ac- | 
cessory business is pretty well shot | 
compared to what it was six or seven 
years ago before the manufacturers 
began to put all sorts of gadgets on 
the cars before they left the fac- 
tories.” 


Atlanta Service Work on Par Ses | 
very soon. is expression was 
With 29; Expect Further Gain Suis about due to the lowering 


Atlanta, Ga., March 26 (UTPS). 
—Service business in Atlanta com- 
pares favorably this spring with 
that done in 1929, according to 
the reports of leading automobile 
dealers. 

And while, in some instances, the 
sale of parts and replacements is 

slightly lower than it was at this 
time last year, sales for February 
are generally ahead of those for 
January and oy point to 
a nearly normal spring business. 

“Our service business,” Says Mer 


Biumenstein, manager of the service 


| department for the Oakland-Pontiac | 
| Company of Atlanta, “is practically 
| the same as it was last year at this 


time. And the same is true of the 
sale of parts and replacements. 
Lowered prices on the new spring 
models have resulted in holding up 
interest. and we do not believe busi- 


ness for the summer will be below | 


that of last year.” 


| sales on parts were slightly below | 
| those of March. 1929, February had | 
shown a good increase over Janu- 
| ary of this year, and he believed 
business would come close to normal | 
for Fa spring season. 

Our February sales.” said Mr. | 
| Bobet. in part, “were about 10 } 
| cent. lower than they were for 1929 
} “However, there has been a steady 
increase in business since January, 
and we do not anticipate that busi- 
ness for the spring and summer will 
be much lower than it was last 
| season. I believe that the dealer who 
watches his stock carefully. and car- 
ries only what stock he actually 
needs from time to time. will reduce 


his costs and secure a fair profit | 


from his business.” 
A normal spring business. both as 
regards service and parts, was re- 


} ported by Mr. Speer of the John! 


= gg Company, dealers in Chevro- 
S 

“While used cars are not moving 
as fast as we would like to have 
them,” says Mr. Speer. “our sales 
on parts and replacements have 
been up to normal, and have been 
steadily improving since the first of 
the year. 

“We believe that there wil! be a 
steady improvement in the situa- 
tion with the advance of the spring 
season. 

In other words, while there is no 
marked increase in the service bug- 
iness or in the sale of parts and re- 
placements, on the other hand 
there has been no falling off in 
these lines. Business has remained 
steady, and dealers believe that the 
year’s business will come close to 
equaling that of 1929. 


EMPLOYMENT GAINS 
IN DETROIT: OUTPUT 
LEVELS UNCHANGED 


(Continued from Page 1) 


facturers have been perfectly frank 
in admitting this during the past 
week. However, they are not mak- 
|ing any attempt to overcome re- 
luctance on the part of dealers to 
stock new units in preparation for 
spring trade. 

During the past week manufac- 
turers have been receiving word 
from all points that used cars 
have been moving quite freely, 
and it is expected that stocks of 
used units will become much 
lower in the next two weeks. 
There are some dealers in this 
city whose used ear stocks have 
become so low that they have 
begun to transfer salesmen to 
other departments. 

In the past ten days. several mer- 
chandisers of automobiles at retail 
have come to Detroit in hopes of 
picking up bargains in used cars so 
they could take them back to their 
home towns and sell them at good 
profits. However, these men found 
after investigation that they could 
not “pick up” used cars in Detroit. 

A number of manufacturers have 
| said during the last few days they 
| expect increases in dealers’ orders 


} 


| 
| 


of used car stocks and the market 
| about to be opened up in new cars. 
with the arrival of spring weather. 


HALSTEAD OIL COMPANY 
TO MOVE OFFICE FROM 
NEW YORK TO CINCINNATI 


Cincinnati, March 26.—Halstead 
Oil Company, Inc., is preparing to 


Mr. Bobet, service manager for | Pore its headquarters from New 


the Harry Sommers Company, deal 


er in Chryslers, stated that. while | 







































































































































the trend 


. owas Hyatts? 
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QUIET xX BEARINGS, his curtain a6 


York city to Cincinnati. This an- 
nouncement is made by George F. 
Dana, vice-president of the com- 


}pany, who says the move will be 
|; made the latter part of May. 


Griffin Halstead, president of the 
company, and his office force also 
will locate permanently in Cincin- 


| nati. 


In addition to establishing na- 


| tional headquarters here. the Hal- 


stead Oil Company will maintain 
a large warehouse in Cincinnati. It 


| has other warehouses in New York, 


Boston, St. Louis and Oakland. Cal. 
Its big factory is located in the 
latter city 


CHRYSLER APPOINTS 
BELOATE AT PITTSBURGH 
Pittsburgh, Pa., March 26.— Ap- 
pointment of C. E. Beloate as man- 
ager of the Pittsburgh district has 
been announced by J. W. Fraser, 
| general sales manager of the Chrys- 


Jer Sales Corporation. Mr. Beloate 


succeeds Latham Clark. resigned. 





New Front Drive 


Quiet Colors Lead 


Louis Shows Spirit 














other companies, 
latest reports. 

It begins to look as though a large manufacturer in the 
Detroit district will be ready to announce a front-wheel-drive 
automobile in the fall, if everything goes ahead as expected. 
all the work at the present time is experi- 
mental, and almost anything may happen. However, exper!- 
ments are going ahead, and such experiments usually mean 
something, especially when the work has been going on for 
nearly a year. 

* * * 

VER at the Cadillac factory the other day, while walk- 

ing along the assembly line with “Bill’’ Lewis, I noticed 


the absence of flashy color schemes on all the new automo- 


biles being built. This applies to all the motor cars turned 


out by Cadillac. 
Questioning Mr. 


the great extent that w 


city and county, 


switch the lig 


TAYLOR-WHARTON ELECTS 
OFFICERS; INGRAM RESIGNS, 


High Bridge, N. J., - 
William A. Ingram of this ‘alaae ‘ten- | 
resignation as secretary | 
and treasurer of the Taylor-Whar- | 


which capacities he has served for | 





Why - Rear: Cartein if the 


river (cs Ise it? 


} 


Enab’ the 
driver to instantly set - 
any positien. 


ELECTRA MFG. CO., “KANSAS Crry, Me. 











| former president, was —_ chair- 
| man . the board. The other offi- 
Vice-president, 











| SPARKS from | SPARKS from DETROIT | 





Fred Kingsbury—Detroit Editor 








EOPLE who believe the front-wheel-drive idea regarding 
automobiles has been dormant for several months are 
since the Cord and Ruxton front-wheel- 
drive motor cars were announced, experiments have been 
going ahead in the engineering departments of some of the 
and with excellent results, according to 


I discovered that flashy color 
schemes, which have been so o pepelar | in the last two or three 
years, have passed out and the general public is demanding 
more subdued hues, although they are much more particular 
about the general appearance as a whole. 

Lewis is not of the opinion that this departure 
from vivid hues has passed for all time. Of course it de- 
pends on the attitude of the automobile buyer, and these 
various desires seem to run in cycles, so we may look for a | 
’ colors in the not far distant future. 

Of course, these flashy color schemes are being used 
by some automobile manufacturers, but not anywhere near 
was the custom a year ago. 

There seems to be an extensive call for blaeks. blues 
and greens of subdued tones at the present time, and black’ 
seems to be coming back with a vengeance. 


E have just had the privilege of looking over some 
registration figures and discovered that St. Louis 
have been doing an outstanding job this 
especially in February. 
‘Although these figures are supposed to be confidential, 
we cannot refrain from quoting some of them. During the 
month of February this year 1,179 more passenger cars were 
registered in the city of St. Louis and 355 more passenger 
ears were registered. in the county than during February, 
A record also was made in trucks, as 242 more were 
registered in the city and 61 more were registered in the 
county outside the city during February, just past, than 
in February, 
This is a soael and St. 
this accomplishment. 


Louis may justly be proud of 


® 


ETROIT is trying out a new system of traffic signals 
which are automatically operated by passing traffic. 
The lights are controlled by sensitized plates installed in the 
The plates record the approach of a vehicle and 
ht in its favor unless another vehicle has previ- 
ously approached the intersection. : 
r control of the electro-matic “robots” more auto- 
mobiles are passed over intersections where these lights have 
been installed than by any other form of control, it is re- 
ported, and traffic experts in this city are keeping a close 
watch on these controls. 


, Samuel M. Buck of Church Street; 


| vice- -president in charge of sales, 


1 
John C. Taylor, Jr., Easton, Pa., anc 
| assistant secretary and treasurer, 

| Belle Young, High Bridge. 


| MURRAY WOOD PRODUCTS 
WILL INCREASE PAY ROLL 


Memphis, Tenn., March 26.- ~The 


annual reor- | Murray Wood Products Company, 


maker of automobile bodies, is pre- 
paring to increase its force again. 


N. Aller, who was assistant secretary | At present 600 men are at work. W. 
was elected Mr. 


Greenwalt, manager, has just 
po from a trip North. The 
additions will be made in working 
staff if business continues active as 
now for the next thirty days. One 
hundred men have been added 
since January. 
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Invites 


Bridgeport Dealer Re- 
duces Used Car In- 
ventory by Advertis- 
ing Policy; Makes: 
Profit on Recondi- 
tioned Jobs 





By CHARLES B. BARR 


E assured—have your own me-| 


chanic inspect these cars” is | 
the slogan employed by Standard | 
Motors Corporation, Bridgeport, 
Conn., in its used car advertising. | 
Quoting the full purchase price and | 
not merely the down payment, is | 
the company’s advertising policy, | 
according to Henry Ober, vice-presi- | 
dent and general manager. In proof | 
of his statement that these methods | 
are effective. Mr. Ober cites the 
fact that the dealership’s used car | 
inventory at present is the lowest 
in the concern’'s history. 
“Prospective buyers generally | 
bring along some friend who pro- | 
fesses to know all about cars any- 
way.”’ Mr. Ober explains, “so we in- 
still confidence by inviting them to 
do so. If the customer is convinced 
that the dealer is on the level, the} 
task of selling him a car becomes 
a thousand{fold easier. 


*() UR ’ 


is 


“ 


* * 


used car inventory today | 
the lowest on record solely 
because we have taken them in at 
the right price so that we could 
aiford # recondition them properly. 
All our advertising is direct and 
open—we don't believe in smoke} 
screens. We are building for the| 
future, not just trying to unload| 
new cars at a tremendous sacrifice} 
on the trade-in. We expect to do} 
business on new stock this spring, | 
and we'll make a fair profit on it—-| 
or not do it.” 


The Standard corporation, which | 


is Chrysler distributor for Fairfield 


| salesmen 








DAYS TO WORK 
ON PROSPECTS 


By ANNA L. NEWSON 
‘‘QIATISFIED customers are the | 

very best advertising in which | 
we can invest,” said C. J.) 
Volmer, sales manager for Volmer | 
Brothers, Ford and Lincoln dealer ' 
at Colorado Springs. “And that is 
why we stress service. We do not 
deem a sale completed until the 
owner of the car is not only satis- 
fied, but enthusiastic about his pur- 
chase. 

“And our greatest number of pros- 
pects come from among the friends 
of Ford and Lincoln owners. Jur 
bring in the names of 
prospects, and each salesman’s card 
must show active work on his pros- 





| pects 


“We do not specify a set period 
for follow-ups, but allow each sales- 
man to use his judgment. One 


| man can be approached quite often, 


while another wants to have his own 
time to decide. We have hereto- 


| fore given our salesmen ninety days 


with a customer—that is if his card 
showed that he was active. After 
that time we presented this cus- 
tomer’s name to some other sales- 
man or tried to close ourselves. We 
really are contemplating changing 
this ninety days to sixty, as we feel 
that the time is rather longer than 
necessary. 
= 

6“ E hold our sales meetings 

perhaps once or twice a week, 
as the need arises, and believe we 
Save time this way. If a single sales- 
man needs advice between these 
conferences, we advise with him 
alone, and other salesmen can be 


'on the selling job in the meantime. 


“Our 
| work en 


new car 
a regular 


servicing men 
wage, and our 


and Litchfield counties and part of | policy is that we'd rather give a 
New Haven county, as well 2S;man more service than he's en- 
handling the Plymouth, is not in- | titled to—by any stretch of his own 
terested in taking used cars of pre-|imaginatio’g—than to let him even 
1926 vintage, Mr. Ober explains.| think he is getting less than he is 
Every used machine is_ given! entitled to. 

thorough reconditioning, not just “In our shop department the men 
washed and polished and made to}work or a commission. Iv is the 
look pretty unm the vulsidce, hce-says.’ only way expert mechanics want 


,/months of 1930 shows that it soid 


ustomers to Bring Own Mechanics 





GIVES SALESMEN 90 Champion Bicycle Rider of Late 80’s, 
Now an Automobile Salesman, Secures 


| 
! 


Hundreds of Prospects by Riding Stunt 


PUBLICITY stunt that a? 

veloped a live list of several! 
hundred new and used car prospects | 
was used recently by the U. S. Mo-| 
tor Sales Company, New Jersey dis- | 
tributor of Durant cars, at the! 
Newark headquarters. The stunt, | 
staged under the direction of Bert |! 
Jay North, director of publicity, at-' 
tracted nearly 2,000 persons and as 
a sales producer and prospect dig- 
ger. far surpassed all expectations. 

William S. Maltby, a member of | 
the sales staff, was world’s cham- | 
pion fancy and trick cyclist in the 
late ‘80s and early 90s. He was also! 
a member of the famous team of 
American bicycle riders who made | 
a triumphant tour of the world in| 
the halcyon days of the bicycle 
craze. 

Mr. Maltby gave a performance of 
his famous fancy and trick riding 
astride a wheel of the old “bone- | 
shaker” variety on the showroom 
floor. The mayor and Newark city 
officials, newspaper men, photogra- 
phers, present and old time bicycle 
champions, sporting celebrities, 
business and professional men and 
the public packed the showroom to 
capacity. Members of the sales staff | 
handed out cards, the size of a 
postal, which carried an offer of $10 
in gold for names of prospects to 
whom new or used cars were sold. 

Hundreds of worth-while pros- 
pects were secured. So great was 
the interest created that Mr. Maltby 
repeated the performance’ three 
days. 

Instead of pulling off the stunt 
late in the evening, the time was 
set for 5 o’clock, as at that time the 
streets were thronged with home- 
bound workers. 


| 
| 
| 


to work—and we do not want any 
but expert men.” 

Last year there were 591 new 
Ford cars and four Lincolns sold 
by this company, and the first two 


six more Fords than during the 
same period last year. 





Six Salesmen Sell 1,320 Used Cars in Year 


By JULANIE LAMPKIN | the car is paid for. These terms en- 


| 


on every used car sold. This creates 
confidence in my business; further 


, 





Mr. Maltby thanks you 


eventually deliver a car. 
Name of Prospect 
Address 

Town or City 


Name of Prospect 


Town or City 
Your Name 
Address 


Town or City 


the floor. 





TEN DOLLARS IN GOLD 
We will give or award $10 in Gold to the person furnishing us with 
the name and address of a friend or acquaintance who may be inter- 
ested in the purchase of an automobile—new or used—and te whom we 
Your name will be held strictly confidential. 


Please deposit this card, properly filled out, in the box in the center of 


for your kind reception. 








WNERS’ OPINIONS 
ISSUED IN BOOKLET 


Auburn, Ind., March 26.—What 
Cord front drive owners think of 
the performance, appearance and 
exclusive advantages of this funda- 
mentally new automobile is con- 
tained in several hundred letters 
written to the Auburn factory and 
printed in an attractive booklet. 
This booklet is now being distrib- 
| uted from Cord dealers’ showrooms 


CORD O 


driven by these 
Cord front drive owners and their 
comments on the performance of 
the car giving a positive insight into 
the kind of miles it is delivering. 
Most of the letters stress the safety 
and comfort factors provided in the 
Cord with a unanimity of favorable 
opinion on the front drive principle. 
One of the interesting facts is that 
while a number of suggestions were 
made about small things on the car, 
in no case was a fundamental ob- 
| jection offered. 


miles has been 


A list of more than 1,000 names of | 


| owners is also contained in the book, 


|some of these names being among | 
the most prominent in the country. | 
A total of approximately 10,000.000 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 














* able any one to buy a car. 
OBERT L. MOORE of Norwood, ee |it gets customers in the habit of 


Ga., sold 1,320 used cars from 
March 1, 1929, up until March 1, 
1930, an average of 120 cars a 
month. A small staff of six men are 
given credit for 65 per cent. of the 
sales made during the year, while 
advertising increased a large per- 
centage 

In speaking of this, Mr. Moore 
said: “I have found that I can sell 
more cars with six men than with 
ten. twelve or more. One reason for 
this, in my experience, is that a 
small staff of men will make a 
great deal more money than a large 
one, provided they really work. I 
always choose intelligent salesmen. 
I don’t seem to have much trouble 
securing this class of men when 
they learn it is possible for them 
to make more money than under 
ordinary circumstances. On _ the 
other hand, the large staff will only 
sell two or three cars every thirty 
days. A salesman then becomes 
restless, looks elsewhere for work or 
becomes one of numerous floaters. 


1928, I had a staff of 

ten men that sold only sixty 
used cars. In the same month of 
1930 a staff of six men sold 128 
cars of the same type. 

“In hiring my salesmen, I impress | 
them with an opportunity to reap 
a iarge profit in addition to their 
regular salary. Each man keeps his 
own record of sales he makes during 
the month. When the month is out, 
the salesman makes a monthly re- | 
port stating the customers’ names | 
and prices of cars sold. He then re- 
ceives a bonus of from $5 to $20 
for each sale he has made, depend- 
ing on the price of car sold. I have 
found this method to be much 
cheaper than a large staff of sales- 
men paying them only a standard 
salary. 

“T never count a sale completed 
until the entire price has been paid. 
We sell used cars on two easy terms: 
One-half down when the _ pur- 
chase is made and balance payable 
at the end of ten months, or one- 
fourth down and $10 a month until 


ad | N January 





sor} HROUGH co-operative adver- 
tising in local newspapers, our 
easy terms have got customers in 
the habit of visiting my real sales- 
room. From this they also get a 
knowledge of just what type of car 
we are putting out 
“T allow my salesmen to give forty- 
five days’ free mechanical service 


| possible for him to 


bringing their friends to my serv- 
ice department to purchase used 
cars. 

Mr. Moore believes that it is im- 
miss a half 
dozen sales out of every ten pros- 
pects. When one of his salesmen 
cannot take care of his end he is 
replaced by one who can. 








New Dealer Appointments 
By States and Makes 





MICHIGAN 
Marmon-Reoseveilt — Clay Sales 
and Service, Detroit; Lindahl Broth- 
ers, Iron River. 
Graham-Paige — William 
Frederic; B. E. Murphy 
Sales, St. Joseph. 
MINNESOTA 
Graham-Paige — Johnson Motor; 


Sales, Minneapolis; Filas Brothers, | 
Minneapolis; Frederickson | 


Leng, 
Motor | 


Monticelto. 
MISSOURI 

Durant — Burgdorf Motor 
pany, St. Louis 

Studebaker — Armacost Automo- 
bile Company, Kansas City; Arthur 
R. Lindburg. Inc., St. Louis. 

NEBRASKA 

Durant—J. H. Heizer, Worms; H. |} 
E. Campbell Motor Company, York; | 
Arnold Pfeil, Hoskins. | 

Graham-Paige—Al Koyen, Fre- | 
mont; Frank Mutchmore, Liberty; | 
Purcell Motor Company, North | 
Platte. 

NEW HAMPSHIRE | 

Auburn—Rockingham Motor Mart, | 
Portsmouth; H. C. Crawford, Jeffer- | 
son Highland. 

NEW JERSEY 
Durant—Ferero - Formanns 


Com- 


Auto 


| ville; 
|}and Service, Middletown; Henry F. 
| Halstead, Waverly; C. E. Curtis & 


| Service Corporation, New York city. 


Company, Paterson; Mathis & Flu- 
harty, Penngrove. 

Hupmobile—John Mohr, Millville; 
Vardee Motor Sales, Inc., Passaic; 
Linden Motor Sales Company, Lin- 
den. 

Marmen-Roosevelt—Triangle Ga- 
rage. Red Bank; Gerald T. Maresca, 
North Bergen; Hatch Motor Sales, 
Rutherford. 


NEW MEXICO 


Marmon-Roosevelt—Bailard 
tor Company, Encino. 


NEW YORK 


Hupmobile—W. J. Holbert, Morris- 
Middletown Hupmobile Sales 


Mo- 


Sons, Guilford; Empire Motor Sales, 
Utica. 
Marmon-Roosevelt—W. Gardner 
Reynolds, Troy. 
Graham-Paige—Market Sales and 


NORTH CAROLINA 
Durant—J. C. Powel, Forrest City; 
N. W. Fox, Statesville. 
NORTH DAKOTA 
Marmen -Roosevelt Northwest 
Motor Company, Grand Forks. 
OREGON 
Hupmobile—Lane Auto Company, 


ITH prices 
ranging from $360 to 
*1895, the Willys- 
Overland line — 
Whippet, Willys 
Six, Willys-Knight — 
covers 92% of all 
car buyers. 





Write or wire for 
details of this prof- 
itable franchise . . 





WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 














Eugene. 
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| Production-Engineering-Factory 





S. A. E. to Act on Proposed 
Constitutional Changes 


7 
| 
| 


T the annual meeting of the 


Society of Automotive Engineers 
held at Detroit, last January, the | 
amendments to the _ constitution | 
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"The New Tariff Law 


9 the general furor over the passage of the Hawley-Smoot 
tariff bill, very little attention was given the new ratings | 
which -will be established on automotive imports into the| 
United States. 

To the industry in genera] the matter is one of real | 
importance. At the time that the Hawley-Smoot measure | 
first came up, the automotive industry was sufficiently con- | 
cerned to send as its representatives Alvan Macauley, presi-| 
dent of the National Automobile Chamber of Commerce; | 
Alfred P. Sloan, head of General Motors; a representative of 
the Ford organization, and various other prominent men 
from the manufacturing division. These gentlemen made a! 
request unusual in relation to tariff legislation, in that they 











which are set forth ‘hereinbelow | 
were presented. 

These amendments favor making 
society and section dues one charge | 
of $20 in the case of members, as- | 
sociates and affiliate member repre- | 
sentatives; $15 in the case of serv- 
ice and foreign members and $10 in 
the case of juniors and provides 
that the society shall turn over to 
each section a part of the dues paid 
by each member, associate and af- 
filiate member representative resid- 
ing in the territory of each section 
as defined by the council. 

It also favors omitting mention of 
student enrollment annual fee in 
paragraph of constitution an d 
changing duration of term of 
student enrollment. 

In compliance with paragraph 57 
of the constitution of the society. 
the proposed amendments have 
been submitted to the voting mem- 
bers of the society for their con- 
sideration prior to the 1930 semi- 
annual meeting. After discussion | 
and final amendment at the latter | 
meeting, the amendments will be} 
submitted by letter-ballot on adop- 
tion to all members entitled to vote, 
provided twenty votes in favor of 
such submission are cast at that 
meeting. 


PROPOSED AMENDMENTS OF 
C20, C21 AND C52 AND PRO- 
POSED NEW C2la 
(The words which would be omit- 
ted are printed within parentheses 
and the new words that would be 
substituted or added are printed in 

bold face letters.) 
C20. The initiation fee for mem- 








2 ° . ° : rshi in each grade (and for 
asked for a reduction of the import duties on automotive | student eaedineanas dealt te os O- 
products. They requested that the 25 per cent. duties, which —: peieiion $ 25.00 
have been in effect under the present tariff law, be reduced} For associate ..... gee scass 25.00 
‘s —_— | For junior ........ eeucceas 10.00 
to 10 per cent. on passenger cars and be retained only as} For service member ....... 10.00 
relates to motor trucks costing over $1,000. This request} pig ne lage Re 
was granted, the reduction was included in the bill, which} For departmen’l member .. 100.00 
has now finally passed the Senate. Ag yt 4 “ Lan 
The reason behind this unusual request of the automo-| ership in each grade (and for 
tive industry is easily found. In foreign countries there has | student enrollment) shall be as fol- 
; ‘ Ows: 
been much resentment against the Hawley-Smoot menbure, | Te echoes ......... ($15.00) $20.00 
which increases duties on many products that are sent into| For associate ........ ( 15.00) 20.00 
i i ions WP PGE co in. 5 sien sss esey es i 
this country by producers of foreign nations. Resentment oe teins ccm’. tes eae 
in some of these countries reached so keen an edge that |For foreign member ..( 10.00) 15.00 
reprisals have been threatened and invariably the other | (For stud’nt ee 3.00) aia 
country has intimated that automotive exports from the | fpr qepartmen) memeer---- None 
United States would be the first point of attack. In Europe! ber representative . 15.00) 
it was attempted to organize a continental fund to raise 2 oS 
prohibitive tariff walls against American automotive prod- representative ..... ( 10.00) 20.00 
ucts. A bill was presented to the French Chamber of NOES ~— Each affiliate member 
Deputies which would have placed a tremendous duty on! tilblications of the society on the | 


our automotive products. | 

If this reprisal against American tariffs had become| 
general throughout the world our export business would | 
have suffered tremendously. A serious drop in exports| 
would have reduced factory production and this in turn) 
would have been felt all the way down the line to the small- | 
est dealer in the country. From this it may be gathered | 
that every automotive merchant had a direct personal 
interest in the prevention of a general tariff war against the 
export of our automotive products. 

Our own industry by displaying a willingness to meet! 
foreign producers much more than half way by actually 
reducing our tariff against the importation of foreign-built | 
vehicles has done much to allay calls for reprisals. The bill} 
that would have established a high duty against us at French | 
ports has been withdrawn. Talk of a general coalition of | 
European manufacturers to shut out American automotive | 
products from their markets has died out. 

The entire automotive industry has cause for 
rejoicing that the new tariff law will carry its desires 
into effect. 


A Knock Or a Boost 


ENRY FORD in an interview published in the Ladies’ 
Home Journal considers the prohibition question in 
some detail. Speaking of his factories in countries that do 
not enjoy the benefits of prohibition, Mr. Ford says: “Our 
workmen in Ireland, for example, are as sober as the sober- 
est group you ever saw in America.” 
After reading that six times, we still wonder whether 
it is a knock or a boost for prohibition. If Mr. Ford has to 





pick out a selected soberest group in prohibition America 
to compare with what he seems to intimate is the whole} 
body of workers in his factory in non-prohibition Ireland, 
which country has the better system? 


same basis as individual members 
receive them and his name would 
be included in alphabetical, geo- | 
graphical and company lists of the | 
society roster. 
C2ia. The society shall turn over | 
to each section of the society a part} 
of the society dues, which shgll be | 
specified in the by-!aws, paid by} 
each member and associate and for | 
each affiliate member representa- | 
tive residing in the territory of| 
each section as defined by the coun- | 


cil. 

C52. The council may further, in 
its discretion, authorize the enroll- 
ment, individually or by group, of 
persons under thirty years of age, 
who at the time of application, shall | 
be bona-fide students of a recog- | 
nized institution of engineering or | 
pursuing (a) an approved course of | 
study in (automobile) automotive | 
engineering. Student enrollment | 


| 


| (shall) may be for (a term of three | 


| years, which term shall not be re- | 
|newable) the duration of the stu- | 
| dent’s recognized or approved course | 
|plus one year thereafter but in no 
| case for longer than five years. The 
| council shall determine the amount 
|} of the annual enrollment fee. En- 
| rolled students shall not be mem- 
|bers of the society, or be entitled 
| to vote or hold office. 

| BINKS MANUFACTURING 

| MARCH SALES INCREASE 
| Chicago, March 26.— Although 
| volume of the Binks Manufacturing 
Company during January and Feb- | 
|ruary was approximately 9 per cent. 
|}under the same two months last 
| year, it is expected that the first 
quarter’s total will equal the same 
period of 1929, according to a state- 
ment by President N. C. Hurley. He 
reports that the sharp upturn in 
business of the company this month 
will be responsible. 





‘Cylinder Grinders 





sary. A superior finish is produced 
oe gee wall. 

e€ price of the tool, complete in 
a steel kit box with one "aot of 
stones, is $29. 


Neva-Lost Gas Tank Cap 
Now Made to Fit 
All Automobiles 


Ammco Adds Fast Cutting 
Dry Grinder to Line of 


Automotive Maintenance 


Machinery Company, Chicago, an- 
nounce the addition of a new fast- 
cutting dry grinder to their line of 
automotive grinders, known as the 
Ammco dry cylinder grinder. 

The new grinder, with one set of 
stones, handles the complete pas- 








The Neva-Lost Gas Tank Cap, 
manufactured by the Welker-Hoops 
Manufacturing Company of Middle- 
town, Conn., now is produced in a 
range of sizes to fit all the latest 
cars, aS well as earlier models. 

A new display board, fitted with 
three highly polished chrome steel 
caps, guaranteed against rust or 
tarnish, and fifteen black caps of 
various sizes, is now available to 
the dealers. The display board has 
a chart of car sizes mounted on 
|the front, making it easy to find 
| the cap desired. 


COMING EVENTS 


—— el 

















MARCH 
24-29—Lincoln. Ned. Automobile Show. 
27-29—Elkins, W. Va. Automobile Show. 

APRIL 

5—New York-American Society of Me- 

chanical Engineers. Fiftieth anni- 

versary celebration. 

7-12—Asbury Park, N. J.—Automobile 
ow. 

8- 9—Detreit, Mich.—Society of Automo- 
tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

12-27—Milan, Italy. Italian Internationa) 
Automobile Show. 

24-235—Cleveland, 0. Nationa! 
Association meeting. 

28-May 3—Henderson, N. 

Show. 


senger car range from 2} inches to 
4's inches. One simple adjustment 
controls the setting of the tool and 
any ‘2-inch standard or special 
electric drill will handle this high 
speed grinder. 

A new ‘evolutionary process con- 
trols the abrasive dust and prevents 
it from flying around the motor 
block. No vacuum cleaner is neces- 


Petroleum 
Cc. Automobile 


MAY 
25-29—French Lick Springs, Ind. 
of Automotive Engineers’ 
meeting. 
30—Indianzpolis, Ind. Automobile Race, 


Society 
summer 











Consider 
Service 


As far as the timing 
drive is concerned, there 
is one chance in a thou- 
sand that the car owner 
will ever see a _ service 
man if Textolite timing 
gears are on the engine. 

There is no compro- 
mise with accuracy in a 
good gear drive. It is a 
token of good manufac- 















ture throughout the car. 





830-76 
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Ask Us to Tell You— 


io 


information. 


field. 


In some instances readers may desire information 


Editor Automotive Daily News: I 
have read with a great deal of in- 
terest your article in the Automotive 
Daily News of March 12, headed 
“Wake Up, Dealers.” 

I was just wondering after I got 
through reading this article, 


whether you are trying to sell some | 
Subscriptions to the manufacturers | 


in the industry and probably you 
thought that by putting such a 
write-up as this in your newspaper 
you would gain favor with the above 
mentioned. 

Of course, I have been a dealer 
for only seven years, since 1923, but 
previous to that time, I was con- 
nected with one of the largest mo- 


a representative. I have never yet 


failed to see the time that when an | 


automobile manufacturer COULD 
cram automobiles down their deal- 
ers’ throats that this thing was not 
done. 

Now, Mr. Writer, whoever you are, 
did you ever stop to think that 
every automobile dealer always 
tries to sell as many automobiles as 
he possibly can and still make a 
legitimate profit? Did you ever stop 
to think of why the manufacturers 
are not asking dealers to take au- 
tomobiles? Do you know that a 
great many automobile dealers at 
this time are facing a crisis that 
they have not faced in a great many 
years? If you do not know this, 
Mr. Writer, you ought to read the 
paper that you publish and look at 
the registrations. 

You say, “Any man capable of 
holding down a dealership ought 
to know that he cannot place an 
order for a full complement of cars 
for April delivery on the 30th day 
of March and have the factory fill 
it.” Mr. Writer, are you trying to 
insinuate that most automobile 
dealers are dumb? Mr. Writer, do 
you think that the manufacturers 
are doing any more toward letting 
up on the manufacturers of new 
cars than they must do? 

Don’t worry, Mr. Writer; if any 
of the automobile manufacturers 
had the least idea that they could 
cram a carload of 


down a dealer’s throat without 


hurting themselves today, they cer- | 


tainly would do it and we don’t 
need you to write in your newspa- 
per and tell the dealers to wake 
up. For the first time in automobile 
history the manufacturers are not 
cramming automobiles down deal- 
ers’ throats and if the manufac- 
turers were not afraid of what they 
would do to their own business by 
ruining their organizations, they 
would be cramming them down the 
dealers’ throats today. 

You say. “The factories are do- 
ing their best. Wake up, dealers, and 
give them support.” Where in the 
hell was the support that the deal- 
ers needed from the manufacturers 
during the past few years that 
manufacturers have gone crazy try- 


President Hoover Greets A. A. A.Group 


+ 


ke pony 
Sat 
i a i 


A VISIT with the President was one of the features of the annual meeting of the American Automobile 


Association, held last week at Washington, D. C. 
are President Hoover (center) with John Wright, president of the New York branch A. A. A. (left), and 
Charles N. Hayes of the Chicago branch, and William G. Bryant of the Detroit branch 


THIS service department, The Automotive Daily 
News is actuated by the desire to help readers 
solve their problems, whether these are merchandis- 
ing, technical or in the field of general automotive 
We shall be glad to have our readers 
ask us any questions pertaining to the automotive 


tor car companies in the world as|Me that I am a sleepy dealer. 


automobiles | 
/upon your subscription list. 


ing to break dealers in order to get 
their cars on the market? Don’t 
think that two months’ let up in 
production of automobiles is 
enough to forgive them on after 


| they have crammed and ruined and 
|} broken automobile dealers for 


the 
past ten years. 


Ss. S. S., 
A Middlewestern Dealer. 

You had better change the head- 
ing of your write-up and preach 
“Wake Up, Manufacturers,” and get 
at the root of the evil that has 
made the condition that now exists 
among automobile dealers all over 
the United States, and don’t sit 
down and write me a letter telling 
I 
have taken on a contract in the last 
five months that was in forty-sec- 
ond place in my territory when I 
took it over and today it is in ninth 
place. This in five months time. 

I am in this business to make 
money and to render service prop- 
erly and honestly. I am not here 
to see how many units I can put on 
the street for the benefit of my 
manufacturer and to the detriment | 
of myself; and please get this | 
through your bonnet; I am sure that 
other dealers will agree with me and 
I think that in order to get yourself 
Straight with the majority of deal- | 
ers in the United States, it would be | 
wise for you to apologize for your | 
write-up, ““Wake Up, Dealers.” 


| 


Editor Automotive Daily News: 
We have just renewed our subscrip- 
tion to the Automotive Daily News 
to which we have been subscribers 
for many years. Perhaps one little | 
cancellation is of little importance, 
but wish to say that we came very 
near not renewing our subscription | 
because of such “bunk” as the in- 
closed editorial, which we, nor any 
other autohobile dealers in the 
United States, is in sympathy with. 
General consensus of opinion can 
create a great tidal wave for or 
against a publication, big or small. 
We believe such editorials, which 
have Deen predominant in your pub- 
lication will not reflect favorably 


The writer is a stockholder in the 
—— Motor Car Company, and is very 
much interested in fairness to the 
stockholders as well as the dealers. 

We take this occasion, however, to 
frankly express our opinion that we 
are not at all in accord with the 
predominant factory propaganda 
that is continually being published 
in your paper and the little im- 
portance that is being given dealer 
welfare. 


An Illinois Dealer. 


HE two letters printed above refer 
to an editorial which appeared 
some days ago in The Automotive 
Daily News. In this we said that 
some dealers “have failed to place 


and expeditiously. 

In cases where the reader desires an immediate 
reply, we would suggest he inclose a self-addressed 
and stamped envelope. 


| ways wil 
| will ruin dealers and eventually get 
; back to the manufacturers who do | 
| it. 


| to 


| simply 
|have felt the pinch 
matter; 


tis that they are 


In the picture above, taken at the White House, 


which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired | 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 





vehicles that a conservative analysis 
of their territories indicates can be 
sold during the best sales period of 
the year which lies just ahead of 
us. We are assured by some manu- 
facturers that in certain cases deal- 
ers are not doing this. We hasten 


|to assure S. S. S. that we believe 


| he has placed his orders and will 


orders commensurate even with a 
conservative estimate of what they 
will need in April.” Later we said: 
“The factories are doing their best. | 
Wake up, dealers, and give them the 
Support they need in the shape of 
conservative and sensible commit- 
ments for the cars you are going to 
need next month. You can’t order 
them after the contracts are signed. 
If you can’t make immediate de- 
livery on all models, you are going 
to lose a lot of sales.” 

In the first place let us say that 
we have no intention of writing our 
good friend S. S. S. and calling him | 
“a sleepy dealer.” He evidently is 
extremely wide awake! 

The Automotive Daily News al- 
ways has protested against the prac- 
tice of stuffing dealers with more 
cars than they can sell on a busi- 
nesslike basis. Forcing a dealer to 

e sO many cars that he has to|} 
“trade his head off,” simply to get 
rid of ed always has been and al- 

1 be an evil policy, which 


We believe that this year manu- 
facturers who have sinned in this 
fashion have generally recognized | 
that they themselves are the ul- 
timate sufferers and that overload- 
ing dealers is much less prevalent 
this year than ever before. The 
manufacturers are working closer 
their dealers than ever before. 
Whether they are doing this be- 
cause of high altruistic motives or 
because they themselves 
is beside the 
they are doing it and a 
lot of dealers will have a chance to 
make money this year on a lesser 
output than they lost money on last 


| year. 


Our friend S. S. S. says frankly: | 
“For the first time in automobile 
history the manufacturers are not 
cramming automobiles down dealers’ 
throats and if the manufacturers 
were not afraid of what they would 
do to their own business by ruining 
their organizations, they would be 
cramming them down the dealers’ 
throats today.” 

Very good, S. S. S., but the mo-| 
tive of the manufacturers is rela- 
tively unimportant; the vital fact, 
“not cramming | 
cars down the dealers’ throats.” Al- | 
most all human progress is basel 
on selfish motives. Progress achieved 
in this way is the best of all, be- 
cause it proves that the party of 
the first part has learned by bitter 
experience. However. we must regis- 
ter here the fact that not all manu- 
facturers, even in the past, have 
made a practice of overloading 
dealers. 

Now, coming to the second part of 
our argument, we must reiterate 
that if the manufacturers are going 
to let their dealers set their quotas, 
with uncrammed throats, the deal- 
ers have got to do their part by 
placing orders for the number of 


sur- 


|and dealers. 


| ence. 





(right), 


rounded by other members of the association 


| have a stock on hand to fill the 
|nmumerous orders he will undoubt- 
| edly get. 


He sounds to us like that 
kind of a fellow. 

Here we want to quote briefly 
from a report of the National In- 
dustrial Conierence Board: “Indus- 
trial and commercial hesitation 





about ordering staple or contract | 


| goods is shown by the shrinkage in 


commercial bank loans even at in- 


terest rates still receding.” You see, | 


hesitation in ordering is not con- 
fined to automobile dealers, but 
the fact that these merchants are 
handling a product of the sort that 


) 


| pany, 


the motor car or the motor truck is, | 


makes it imperative that they 
should give their factories all pos- 
sible support, so that these latter 
may work ahead conservatively in 


establishing a reserve of vehicles to | 


| meet the spring demand that is just 
| commencing. 
| tomobile dealers, from the nature of | 


In other words, au- 


their product, cannot order quite as | 
much from hand to mouth as the, 
man who sells matches or cigarettes. | 


We are extremely glad to see a 
better understanding developing be- 
tween automotive manufacturers 
If some manufactur- 


ers have sinned in the past, they | 


are probably cured through that 
best of all teachers, bitter experi- 
If some dealers have carried 
hesitation in ordering too far, they 
too will probably be cured by the 
experience of seeing sales lost to 
some competitor who can make an 


'VAN VOORHEES SAILS 
FOR G. M. BRAZIL POST 


New York, March 26.—E. ML. 
Van Voorhees, recently appointed 
managing director of General 
Motors Brazil, saiied on March 


21 on the American Legion for 
Sao Paulo to take over his new 
duties. After spending more than 
a year in the Far East as man- 
aging director of General Mo- 
tors Japan, Mr. Van Voorhees is 
returning to a territory where he 
is well known, having served as 
assistant managing director of 
General Motors Brazil prior to 
his appointment to Osaka. 

A. Lincoln Cooper, color adviser 
of the General Motors Export Coni- 
will sail for South America 
on March 29 on the Eastern Prince 
for a visit to General Motors as- 
sembly plants in Buenos Aires, Rio 
de Janeiro and Montevides He 
will be accompanied by Mrs. Cooper. 

L. W. Tomlin, analyst on the staff 
of J. D. Mooney, president of Gen- 
eral Motors Export Company, sailed 
for South America on March 21 on 
the American Legion for a three 
months’ trip to General Motors as- 
sembly plants in Buenos Aires, Rio 
de Janeiro and Montevideo. He 
was accompanied by his family. 

F. C. Lynch, attached to the Eu- 
ropean Regional Headquarters in 
Paris, who has been on a special 
assignment at General Motors Pe- 


| ninsular, Madrid, for the past year, 


immediate delivery, where they must | 


wait for a factory shipment. 

At the moment the most impor- 
tant matter for every one in the 
automotive business is to hold up 
his end and press as hard as he 
possibly can for sales and more 
sales through the buying season 


| that lies right ahead. On the show- 


ing we make during the next two 
or three months is going to rest the 
general status of the automotive 
year of 1930—The Editor. 


N. J. JUNK YARD BILL 
Trenton, N. J., March 26.—The 
Assembly last night passed Senator 
Richard’s bill requiring automobile 
junk yards to be licensed by the 
commissioner of motor vehicles. 


returned to the home office of 
General Motors Export Company on 
March 24 on the -Minnetonka for 
a short visit. 

. L. Carver, attached to the 
staff of J. D. Mooney, presiden: o*% 
General Motors Export Company, 
who has been on a special assign- 
ment in Europe, will return to 
America on March 26 on the George 
Washington. He will be accom- 
panied by his wife. 

D. E. Hardy, formerly assistant to 
the regional director for Europe of 


{the General Motors Export Com- 


pany, has been apjvinted assistant 
to the managing director of Gen- 


|eral Motors Brazil, Sao Paulo, and 


sailed for South America on March 
21 on the American Legion. 

H. L. Vinsen, Vauxhall specialist 
for Australia, who has been on @ 
visit to the home office uf General 
Motors Export Company. will sail 
for Melbourne from San Francisco 
on March 27 on the Sierra. 


IT’S 
MARMON’S 
EE YEAR 


In Pittsburgh: 


100% increase in retail deliveries 
for January and February. 


30% increase in wholesale deliv- 
eries for January. 


55% increase in wholesale deliv- 
eries for February. 


In January Marmon got a flying start. In 


February Marmon pulled farther ahead. 


This momentum plus complete straight- 


eight coverage make Marmon’s 1930 pros- 


pect the best in the history of the company! 


Marmon Motor Car C 
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STRAIGHT-EIGHT 
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tt Streets, has organized a serv- | in 




































* of Cities Service gasoline and oil;are Abe Goldberg, Morris Klein- | eral manager, reports. Phe offieers|In Oil City the has 
Service Notes in Lincom and the South , Platte | handler and Harry’ Goldberg, all of are R. H. Hancock, bedy depart- | acquired proper y at Main and 
territory and the Partnership will | Newark, ment, ident; George Shelton, | North Petroleum Streets on which 
operate a number of stations within a mechanical department, vice-presi-| it is to erect and operate 
Newark, N. J., March 26. — The | the city, one of which is now being | | Utica, N. Y., March 26.—The dent; Joe Estes, Jr., service depart-|a modern super-service station, to 
Alltraffic Distributin; Corporation erected at 14th and N Streets. In| Broad Street Public Service Gar- ment, treasurer; W. J. €, parts/cost about 000, with machinery 
deal in brake linings here has | addition to the fuel and lubrication | age, located at Broad and John | department, secretary. Charles bans and equipment installations, 
been formed and authorized to Products, the firm will handle a| Streets, in downtown Utica, has/caster is ‘service manager; Lee — 
capitalize with res no par. | complete line of American Akron | opened. The garage proper has| Hampel assistant, and Charles} Wichita, Kan., March 26.—C. T. 
The directors are Harry Posner, | tires and tubes. nearly 10,000 square feet of floor England, shop foreman Way is the new district representa- 
Samuel Posner and Lewis L. Libby, | — space and can accommodate 100 tive of the Alemite Company here. 
all of Newark, | Newark, N. J., March 26. — The | Cars at a time, |, Warren, Pa. March 26—The|Mr. Way is taking over the district, 
~ Ye : —— | Crew-Levick Company, a unit of comprising ten counties, and will 
Lincoln, Neb., March 26.—Ray.| West Side Battery Company to deal Little Rock, Ark., March 26—/the Cities Service Company, has| distribute Alemite Products and 
mond H. Swallow and Clement W. in batteries here has been formed Marquette distributor at 3d and| acquired two Super-serviee stations | Carbo-Solve, the new carbon eradi- 
Young have been granted an ex- 


his city from M. Kornreich, and | cator being marketed by the same 













































100 shares no par. The directors! ice club, J. E. MacNaughton, gen- will remodel them for its own use. concern. 
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5 Club Sede, "Sees ma e Se 1 Op. Cab “feel ar Sedan . LA SALLE—8-cyl. Fleetwood. 134W.B. 4 o—. Sedan [7 Landaulet 5 Weymann 5 Weymann 
a - - 6, ee Oadster ......, le, i? Win.) ......600 5 pp t 5 3,725 , {Dietrich) ...6,694) (Le Baren)... 7,339 ,) 
S Sedan ........6,950 uarters) 8.750 aeton - -2,38515 Sedan Cabrio. .3.725 toed , Chaumont 4,345] Monte Carlo. .4,49§ 
Town Cabrioiet .7,000) Lim. Brougham 8.750 Pickup Cl "Gab’"“4a] 3 eee nomena 7 Tenet ‘Zaesis egtanette ... sees © Cabriolet aeel” tireestene 7,494 VIKING—8-cyl. 125 W. B 
5 Sedan Cabrio.7.125|Town Broughm 9.200 Tudor Sedan 500 Cabriolet 645 eee en hasten. ..... 3,905 6 ditan Limou. 16 Spt. Cabriolet 5 4-dr. Sed Aileen ica : 
Tewn Cabriolet .7,150| Town Broughm . 9,700 Coupe : 500'4-dr. De L. Sedan LINCOLN—8-cyl. 136 W. B. (Le Baron)...6,859| (Le Baron)... 9,174 Srousta an ty Con. Coupe 1,695 
CHEVROLET—6-cyl. 107 Ww. B. Sport Coupe 530! (2 windows) 650 7 Spt. Touring. .4,200 Town Sedan (2 4 Conv. Sedan 7 Cabriolet enam ..... — 
Roadster ..... 495. Coupe 7 565 De Luxe Coupe. .590;Town Sedan 670 4Spt. Phaeton 4,200/_ windows) ... 4.400 Pw bg yd - 6,904] — (Roliston) 9,849 VIKING—8-cyl. 125 W. B. 
Phaeton 495|Sport Coupe 625 Town Car 1,200 4 Spt oo os | Town Sedan (3 c ‘(le Maren) 6 954i” ‘ae 9,984 (5 Wire Wheel Equipment) 
Sport Roadster. .525/Club Sedan . 625 FRANKLIN—Series 145. 125 W. B. neau cow! an Windows) 4.400 +6 alate ’ rig , 7 . 
Coach : 565/Sedan ‘ . - 678 Seas oo , 4 Be windshield) . .4,.400'5 Sedan (2 win.) .4 500 1 Sencteiet | Coseseeet Bread .. argon: Coupe . 1.708 
Sedan 2,585| Vic. Brougham - 2,695 Me os is - (Le Baron)...6,954 ‘Roliston) 10,049 Brougham . - 1,770} 
" an oe . “wna 2719 2 Club Roadster. 4'400/5 Sedan (3 win.) .4'500 ‘ { re 
CHRYSLER—6-cyl. Coupe 2,610 Con. Coupe 2,710 5 Coupe 4 ‘sn, © Laendaulet | 
Business Coupe 795|Roadster 835 De Luxe Sedan .2.760 Town Sedan 2.725 — ne ne |_| yey Le Baren) 7.8001 saggy = . @. 
Royal Coupe Phaeton 835 Club Sedar 2.675 Pursuit 27,50 'f Stmousine ; — cco “ae + _ w= Sp. Brougham. .1,395,Sp. 4-dr § é 795 
(R. Ss.) 835!4-dr. Sedan 845 FRANKLIN—Series 143. 132 W. EB LINCOLN—8-cy}. Custom. 136 W. B PEERLESS—¢-cyl. 61. 116 W. B. Sp. Con. Coupe 395) i C sedan 1,795 
ER 6 - . ¥e _ P 7 97 - >? Roadste Victoria 145 
‘ Canreis “ ere Salon Special. ..2.715| Limousine 3.079 2 Coupe |7 Cabriolet (N.C. ) a pid a : aera a VIKING—8-cyl. 125 w B 
Business Coupe~.995|Roadster (RS)..1.995 5 Sedan 2:875;Sedan Lim 3495 , (Judkins) 5,000} A. W.) by Le 2 Coupe 1,095 5 Sedan 1,195 —— i peg ee 
Brougham 995| Royal Coupe:RS)1.075 § Sed * gen! tn] a “ee 4 Coupe Sedan | Baron ,... 6,900 ER :SS—Stand:; »2 rougham 1,855! 4 C.Coupe, DeL..1,855 
Phaeton 1,025'Royal Sedan 1,695 . ton Tour ys gol ¥ —. 425 {Le Baron)... .5,300/7 Brougham (A - renga pee *. =e Ww. “9 5 Sedan (DeL.) 1,853) 
CHRYSLER—70.  6-cyl, 7 Pirate Phaet. 2'$70 ~ ae 0/7 Cabrio ng 6:7 2 Coupe (B.S 1'49513 Oabriniet hea 1508 WHIPPET—96A, 4-cyi. 19 “4 WwW. B 
> C oan? see 20 a2 (Judkins) 5,600\7 C riolet (S.C <- Cou e .. Ss 95 2 abdriolet ) 95 ‘ . yi. ay , y 
Raacton ... ...-1,295 Royal Coupe‘ RS) 1,395 FRANKLIN—Custom. 132 W. B. Berline (3win.) "| A. W) Le Club Sedan. ..1,545 Touring #25: Coach 525 
Readster «RS 1,345|Royal Sedan 1,445 . Roadster iC | ‘ol man 
ae. get sa ge A paps “h | * Holbrook- Avion (Judkins) 5,600 Baron 7.100 -FERLESS__¢ 2 . we on _.|Roadster (Collegz) 545 
Brome ss Coupe. 1,345/Con. Coupe (RS) 1 725' Sedan 6,300 7 Limousine 7 Cabriolet (A.W PEERLESS—Custom 8. 138 W. B. for Com. Pur.).473iCoupe «R. S.) "Ras 
diana : ns a Locke Con. Sed 7600 (Willoughby a] 900]. non “or semi- > benscy RS 2.708 = Srevgham : 2 ad cy ats ee De I rr 
SLER—i. 6-eyl. Dietrich Pirate 4 Con. Coupe |, col.) Brunn...7,209 2 Coupe S.).2,795| 7 Sedan - ~woean De Luxe . .645 
Business Coupe.1,625|Town Sedan 1,795 wood wheels) 5,200! Coune 8,300 (Dietrich) 6,200|7 Cabriolet (fully > Club Sedan . .2,845!7 Limousine 3,045 WHIPPET—98A. 6-cyl. 121s W. B 
ontates (RB) 1,665 yo, SF rye Derhem Cabrio!.6,100 2 ee ‘nie collapsible by PEERLESS—Master $. 125 W. B. Touring 635!Sedan vas 
toya yupe upe. .1,75 Wi vheels erham) j 3aron 7,200 ‘ - C 2 505) 1 , 
R. s) 1,725/5 Phaeton (TC) 1'795 oe mee : 4 Con. Sedan j = 1200 5 Sedan 1,995|5 Brougham 2,045 Coupe ... 695' Roadster 
Royal Sedan 1,725'Con. Coupe (RS) 1'8>5 GARDNER—Model 150. 1230 W. B. (Dietrich) 6.600) 2 Coupe 'R. S.).1,995)2 Cabriolet . 2.095 Coupe (%. &.)... 725 _ ‘Spt. De L.) 850 
‘ ; ‘ Sport Sedan 1.945| Coupe 1,995 Smee aks ; 5 Club Sedan. . .2'045 Coach -(29,\Sedan (De L.) 850 
CHRYSLER—Imperial. 6-eyl. Brougham 1,995/ Sedan 2,045 5 MABMON—Big Eight WILLYS—osp, ¢ y 
Sedan 3,075|Stan. Coupe 995 Roadster 1.995' aA oor og ¢ a 7 Sedan 2.920 PIERCE-ARROW—Group A. 8-cyl. 144 W.B. 2c —=Ee—See. C-cyl. 180 W. B. 
Town Seda 3,075,;Con Coupe 3,085 : ab 7 ) 4-dr rough. .2,770'7 Sedan Lin 3.120 a> , 3.975! En boas . « Coupe , 695! Coach 735 
[aa 3'195iSedan The Hi GARDNER—Model 140. 125 W. ». 5 4-dr. Club Sed.2:770\7 Touring 170 | Rage a oye. Dr. Lim....4,475 2 Roadster | 695|Touring Ln 
7 Phaeton 3,195} Sport Sedan .*..1.595|Brougham 1,645 2 Coupe (R.S.)..2'850 ?Geten eer] Tees Can *,290 (Con. for Com. Pur.):Stan Sedan 795 
CORD—8-eyl. 13715 W. B. Coupe 1,645) Sedan 1,695 MARMON—79.  8-cy!. eco 2 - G Roadster ......735\De Luxe Sedan.’ “ace 
ee 3,095; Cabriolet 3.295 Roadster 1,645 2Coupe (R.S.).1,995/5 4dr Club Sed.2,070 PIERCE-ARROW—Group B. 8-cyl. 134 W.B, Coupe (R. S.). | 725; 
Brougham 3:095|Phaeton Sedan. .3'295 GARDNER—Model 136. 122 W. R. > Se dan 2,020/2 Convertible Roadster 2,975| Con. Coupe 3,250 WILLYS-KNIGHT—70B. G-eyl, 11214 
95'/Ph on Sec y 2W.B 
" Sport Sed 1,195| Broughs 245 2 Phaeton .....2.020/ Coupe (R.S.)..2,120 Touring 2,975|4 Spt. Phaeton. 3/275 7 ee one 
DE SOTO—6-cyl. tte Ml aceae 1'34S\Reeate ett 54-dr_ Brough. .2:070/ a ee epthiininde ES - -975|Sedan eee 
Or <S0 FLO% s Tr 290 e i vis . app ho 
Faeton 845/Cupe De Lujo....385 ol Mitccivenk ane ogee eo MARMON—69._ 8-¢yI. PIERCE-ARROW—Group B. 8-cyl. 139 W.B. Canale 975/Ccipe De Luxe. |1,075 
toads on 1 -iGadean = x —6-eyl. andard. 115 W. B. 20 : - + ia. ee PPR 2x _ voac --975/Sedan De Luxe 
Reade’: . panol ° )| Sedan mir on (ue Maden te iat tas ; 2 some (R.S.).1,495/5 Phaeton 1,610 5 Sedan 3,275|Club Berline 3,575 (15W. B.) 1,195 
pusiness Coupe. .845'Sedan De ujo 955 4-c r. a -,?-Gr. Sedan (6 . 2 Sedan -1,520/2 Convertible Vic. Coupe 3,350| 7 Sedan 3,475 slat *Fee + BSW 
Sedan Coche 845} ering Co ipe — Cc “ar ce . < | a i Club Bea el Coupe (R.S.)..1.610 Club Sedan ...3375!En Dr. Lim 3,675 WILLYS-KNIGHT—66B. G-cyl. 120 W. B. 
DE SOTO—8-cy). +o ge P “pe ple Pe — oe : 5000} Seen ie : e 5 Sedan .. 1,795/Standard Cc 
pusiness Coupe. ..965/De Luxe Coupe. . 1,025 as PE a, a += 4 MARMON—Rooseveit.  8-cyt_ PIERCE-ARROW—Group C. 8-eyl. 132 W.B. 2 Coupe 1.79514 Roadeter — © 
Roadster - 985; Touring 1,035 (@ windows) 945 PI Sar 1615 2Coupe +«R.S.) 995/2 Convertible Club Brougham 2,595/5 Sedan 2,750 : ’ ’ 
Standard Sedan. .995/De Luxe Sedan. 1'065 Garns 965/Can eas 1065 2 Sedan 1,075! Coupe (R.S.)..1.175 Coupe 2,750) WINDSOR—6-69. Standard. 120 Ww. B. 
DODGE—Six. 5 4-dr. Sedan os » #Vie. Coupe.. : 1,145] : PLYMOUTH—4-cy} > Phaeton ..... 1,045|Roadster ..... 1,245 
Busines: Coupe. 835/4-dr. Sedan 86 GRAHAM—6-cy! eastal 1b WwW. B De luxe equipment can be had on the .. . : Biases ‘ 4-dr. Sedan . -1,145)4-dr. Brougham 
DeL. Coupe ‘(RS).855|Phaeton 875 : imag “ 7 : “4 _— ° . Marmon at a moderate additional cost Coupe ante 1. Coupe(RS) 625 Cabriolet ..._ |" 1,245] (Custom) ..... 1,245 
Roadste 855 2-dr. Sedan 25! Roadster 1,225 ye oe 2 Roadster 610'De Luxe Sedan 675 : 
copa piieei.tiens Coupe 1'195|Phaeton gor y Bus MORQUETTE—6-cyl. 114 W. B. 2-dr. Sedan 610\Touring . "633 += WINDSOR—6-69. De Luxe. 120 W. B. 
Roadster 1,095| Phaeton 1,145 24-dr Sedan l 225 Cabriolet 1,295 9 ar. Sedan 4 1,000] nna vere 1,026 4-dr. Sedan 625 5 Phaeton .. 1,295/Sedan ++ 1,395 
DeLCoupe (RS) 1,125 Business Coupe ps le a of er eal? eo a Roadster (RS) 1,020\4-dr. Sedan 1'060 PONTIAC—6-cyl. 110 W. B. {Customs 1 aps easter 1,308 
Sedan 145} maneM—8-cyl. Standard. 122 W. B. 5 Phaeton 1,026] : Coupe 743j4-dr. Se 2 a hcadihs Seats +++ 1,39 
Ships echt con * . p s “ ~ , e|4-dr. Sedan 826 
A oe aay . oo 9s = B. »4-dr. Sedan...1,445'Coupe (R Ss.) 1,445 NASH—Single Six. 144% W LB. Roadster 765|Sport Coupe 825 WINDSOR—6-75. Standard. 120 W. B. 
rougham = ...1,549 Roadster ¢.S.).1.615 GRAHAM—8-cyl. Special. 122 W. B. 5 2-dr. Sedan 935|5 4-dr. Sedan 1.005 2-dr. Sedan 775; Custom Sedan 875 ; : , 395 
4-dr. Sedan. ; 114,898 4-dr. Lan Sed. .1,645 54d Sedan 1,595 Coupe (R. S.)...1595 2 Coupe 940! 4 Cabriolet Loo Phaeton .. 795] ie neg so0<s ia el —— = 1398 
2 Coupe (R.S.).. 595) 7 GRAHAM—$-cyl. 127 W. B. 4 Roadster 975|5 De L. Sedan... 1/095 REO—Model 35. 6-cyl. 195 Ww. B. Cabriolet . -1,395)7 Sedan (137wb) .1,745 
, seeee—tew ee. he iy 112 WW. B. Custom Models. 3 foun $50) Folding Landau. 1,155 Business Coupe .1,175 Sot. Bus. Coupe.1,259 Vie. Coupe .... 1,395) 
-dr. Sedan... 925 aeton : 025 . a by ae ring 995} iness C Af Spt. Bus Pe . — a 
siness Coupe. .945|DeL. Coupe (RS)1/025 5 4-dr. Sedan 2,025| Roadster 2,225 ESS: : Phaeton 1195/Spt. Phaeton ..1:2790 WINDSOR—6-75. De Luxe. 120 w. B. 
nerd (RS). 95/4 Victocnt 1,025 4 Coupe -+ + 2,025) Cabriolet 2,245 Pe aay 7 Aaa Laas ede gle W415 COUPE (R. S.). 11951 Spt. Poupe ‘RS).1,270 5 Phaeton cree: hSAG(Cust. Brough’m. 1,595 
5 2-dr. Brough’m 995/4-dr. DeL. Sed..1,065 2 Coupe 2,225|Phaeton . 2,295 2Coupe ‘ 1,345/7 Touring 475 Stand. Sedan ..1,195/Sport Sedan. 1,210 Roadster ......1,595|Sedan .... 1,595 
4-dr. Sedan 995} ORAM —S-ort, 10 WB. 4 Roadster L'3ge]° WoUTiNg (Special REO—Model 20, Flying Cloud. 120 W. p, Cabriolet |...” 1,399)7 Sedan (137wb) -1:945 
DURANT—"40."" 4-cyl. 107 W. B. Custom Models, ___ 4 Cabriolet 1,385] Tonneau Cow! Stand. Sedan. .1,595/Sport Sedan ...1,795 Vic: Coupe ..... ~- a 
Coupe ...... 595/4-dr. Sedan 695 5 4dr gSedan -'2.455(Limousine conse OS {Coupe (RS). .1,395| & Windshield) .1.595 Stand. Coupe. .1,595|Spert Coupe "'1'705 WINDSOR—S-85. 1251¢ W. B. 
Spt. Rosdr (RS) 595) iene «ee “tes Town 4.255 erin .....1,420)7 Sedan ~ 745 REO—Model 25, Flying Cloud. 124 w. Bp, 5Phaeton ...... 1,545/Cust. Brough’m. 1,695 
DURANT—“‘60. 6-cyl. 109 W. , 72 ieee | Ae es aaa . NASH—Twin Ignitien Fight. 124 w. B. > mane Roadster ...... 4695\Sedan ....... | 1,695 
Spt. Roadr (RS) .685/4-dr. Sedan . 750 ~ oh Lim see Le Baron Lim. ..4/505 5 9-dr. Sedan ..1,675/5 Victoria ...... 2045 Stand. Sedan. .1,795;Sport Sedan --++4,905 Cabriolet ...... 1,695]7 Sedan (141wb) 2’045 
eee 5] Cdan .......3,940] = 5 4-dr. Sedan ..1,795|5 4-dr. Coupe :-2,095 STUDEBAKER—Dictator. 6-cyl. 113 W. B. Vic. Coupe ..... 1,695 
DURANT—“63.” 6-cyl, 112 W. B. : cpg 119 W. B. 4 Cabriolet Peal Acar. Burbank 2095 Club Sedan «+4, 095) Sedan oa ed 1,195 WINDSOR—8-92. 12515 W. B. 
(Three Speed Transmission) ee iF [Roadster ....... 1,200 «Voupe ...... , Sed. ott teens , 2Coupe ........ 1,135|Regal Tourer . 1,265 adster ...... 1,945/Vic. Coupe ..... 1,995 
OUPE ....2...... 845/Phaeton ........ 925 Coupe ......¢: 1,100|4 See. 5. .s.., 1,250 “Compe (RS) ..1,975|7 Limousine ||”! |2'335 5 Tourer 1,145] Regal Sedan... || 4,295 53 an .......1,995|Cabriolet .... |. 1,995 
4-dr. Sedan ...... 895) Stan. Sedan ...1,150)Sun Sedan ||| 1,335 4Recent price changes in bold face) 4 Coupe --1,195| Regal Brougham. 1,295 5 Petite Sedan. .1,995j7 Sedan (140wb) 2,345 








ne 











































—— SEE 

















































































AUTURVETVE staan NEWS, THURSDAY, MARCH 27, 1930 


7 

















watch of Automotive Stocks: Financial News | 





Previous 
929-1930 


m3 w- wow 2 OG 


+ 


NS: Pw 


, “3 
WUONMObwUE 


Fe a) 


. eee * 
° a * TOT ep «189 a1; 


- Wale: 
: ao: 
. So: : 


% % 3 
*And exira. 


TWESDAY, MARCH 25 


NEW YORK STOCK 


Advance Rumely 
do pf. 
Air Reduction 
Ajax Rubber 
Allis Chalmers .... 
Am. Bosch Magneto. 
Amer. Chain pf. 
Am.-La France 
Auburn 
Bendix Aviation 
Bohn Aluminum 
Borg-Warner 
Briggs Mfg. Co. .... 
Briggs & Stratton .. 
Brockway Motor .. 
E. G. Budd Mig. ... 
Budd Wheel 
Bullard 
Caterpillar Tractor 
Checker Cab oe 
Chicago Pneu. Tool. 
Chicago Yellow Cab. 
Chrysler Corp. . 
Clark Equipment 
Commercial Credit 
do 6'%s pf. 
Comm’! Invest. 
do 644s pf. . ' 
Continental Motors ; 
Cutler-Hammer 
Du Pont 
Eaton Axle & Spring 
Electric Auto-Lite 
Electric Stor. Battery 
Emerson Brant A 
Evans Auto Load 
Federal Motors 
Fifth Avenue Bus .. 
Firestone T. & R. .. 


‘Trust 


do pf. 
Fisk Rubber 
do ist pf. 
Gabriel Snubber A 
Gardner Motor 
General Electric 
General Motors .... 3 
do 7s pf. 
Glidden Co. 


1 


pf. 
oma: T. & R. 
do pf. 
Graham -Paige Motor 
Hayes Body » a 
Hereules Motor .... 
Houdaille-Hershey B 
Hudson Motor Car . 
Hupp Motor Car ... 
indian Motocycle .. 1 
Intercon. Rubber 
Interna. Harvester 

do pf. 
Johns-Manville 
Jordan Motor Car 
Kelly-Springfield 

do 6s pf. 

OS ere 
Kelsey- Hayes “Wheel 
Lee Rubber & Tire. 
Link Belt boca a 
Ludlum Steel 
Mack Trucks 
Marlin Rockwell .... 
Marmon 
Martin Parry 
Mengel 
Michigan Steel 
Miller Rubber 
Moon Motors 
Moto Meter G. 
Motor Products 
Motor Whee] Corp... 
Mullins Mfg. 
Murray Corp. 
Nash Motors 
National Acm«s soca 
Norwalk T. & R 

do pf. 
Omnibus Corp. 
Otis Steel er 
Packard Motor Car.. 
Parmalee Transport 
Peerless Motor Car.. 
Pierce-Arrow 

do pf. 
Pure Oil 
Raybestos Manhattan 
Reo Motors 
Reynolds Spring .... 
Seagrave 
Shell Union Oil 
Sinclair Oil 
Sparks-Withington 
Spicer Mfg. 

do pf. ee 
Stand. Oil of Cal. ae 
Stand. Oil of N. J. 
Stand. Oil of N. Y... 
Stewart-Warner Spd. 
Studebaker Co. 

do pf. 
Shaeememn Products. 
Timken Detroit Axle 
Timken Roller Bear 
Trico ; 
U. S. Ind. Alcohol .. 
U. ‘SS. Rubber 1 

do ist pf. 
Warner Quinlan .... 
Westinghouse A. B... 
White Motors .. 
Wilcox Rich A 
Willys-Overland 
Yale & Towne 
Yellow Tr. and C. B 
Young (L.A.)Spr.&W. 


& E. 


tAnd@ 6 per cent. in stock. 


Sales 


EXCHANGE 


46% 


20% 


19% 


39 
146 
2 
64% 
52 
99 
2 4 
248 
49% 
57% 
4734 
2046 


16,860 


2,600 


33,2u0 


1,700 


24,000 


100 
6,500 


4,200 


5,900 


100 
900 


2,100 
500 
1,400 


100 
200 


61,100 


9,900 
100 
3,600 


5,500 
100 
4,400 
200 
1,800 
1,200 
100 
5,960 
4,000 
3,300 
2,900 
200 
2,500 


9,200 


No sales today 
18% 17% 18 
134%, 125, 13 
12% 12% 12% 
66'5 59% 65 
74% 7334 74% 
6234 60° 62% 
35% 35 35 
No sales today 
40 38% 39 
36'5 36% 3614 
39% 38% 387% 
No sales today 
5034 50 50 
100 100 a 
7 6'%4 
8542 83% 
139 137 
34° 34% 344, 
106% 106 106 
No sales today 
5 5 5 
2315 23 23 
No sales today 
No sales today 
28' 2 28! 2 28 ’ 2 
87% 86). 867 8 
3% 3% 3% 
No sales today 
Me 8%, 835 
5% 534 o%4 
78% ' 77% 78 
483, 47% 47% 
125 12 125 
37 36 36 
No sales today 
5845 55% 57 
104 104 104 
963, 94 94 
102 10142 102 
0 10 
1034 
251 
265, 
56 
2152 
13% 


Pt 
137 


10 
25% 
26'2 
56 
21% 
13 ‘2 
64 6% 
93 93 
‘No sales today 
132 130% 130% 
0% 3% 3% 
5% 5 5 
No sales today 
No sales today 
3115 30% 305% 
11 9% 10% 
No sales today 
41% 40% 407% 


25,300 


14,200 


120,300 
25,900 


853 
52% 
27% 27 
No sales 
21% 
733, 
Big 49 
13 “x 
615 


sales tod 


84% 
521, 


4 


19% 
7212 


4 


134, 


x 


No sales t 


6,600 To 6's 


3515 
23 


« 
99 9° 


1,600 


35! 
> 
4 400 
200 8% 
100 257, 257 


92%z 
27 


today 


21 4 
7344 
5\g 
13% 
6 "x 
ay 


No sales today 


243 
36° 
14! 


6,800 
500 
2,100 


3812 
14% 


4 
8 


2,300 6 5% 


1,000 
6,500 


13% 
23% 23° 
28 275 
20°'s 
32 

44%. 
67 

73% 
35% 
ne 
41% 


1,400 
200 
400 

7,200 


32 
da 
645 
71 
35! 
1,200 


2,900 414 


12% 


s 


& 


201 


& 


4 


24% 
36°< 
142, 
5% 
123, 
23% 

277 
2014 

32 

44), 
6573 
12% 
35% 
403, 
4]! 4 


No ‘sales today 


300 35° 4 
1500 1814 
4.300 83% 

800 38% 
8,400 107! 
5,900 311. 
2,100 59 2 
1,900 19% 
1,300 4914 
1,000 3634 

400 32% 
7,300 97% 

200 75 
9,200 235% 
6,300 45 44 
tAnd stock. 


37% 
30 


75 


35! 2 
175% 
815, 


8 


104", 


5814 
18'2 
48'4 
3614 
3214 


we) 


225% 


351: 
17*4 
81% 
383, 
10558 
3014 
594 
185s 
48% 
361% 
2%, 
95, 38 
75 
22% 
443, 


Net 


Low Close —s 
18: 19 


+ a 
+ 6 
— = 
Y2 
~ 1% 


NEW YORK CURB EXCHANGE 


Sales 


24500 Cities Service... 
a f 


100 Doehler D C. 
1500 Durant Motor. 


100 Fageol Motor... 


100 Fedders 


Federal Mogul.. 
200 Federal Screw. . 


Piat 
3500 Ford Cz anada. 
1100 Ferd France 
800 Ford Ltd 
Franklin Mfg 


Gen T & Rub.. 
Gr’at'lad T & D. 


Hall Lamp .. 
Henney . 
Hood Rubber 
India Tire 
Isotta Fras 


= 17% 


Net 
High Low Close Chge 


38% IB%—, 38% - 


% 92% 925%.— 


No sales today 
15% 15% 
17% 
4% 
2% 2% 
1 11 ll 
No sales today 
335% 33% 33% 
No sales today 


4% 
2% 


1. 33% 32% 33%- 


9% 9% 9% 

18% 187s- 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sal's today 


38 
ve 


= 








| Div 


No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
C% TM 8 
No sales today 
No sales today 
55 55 
No sales today 
14 14 
218% 222%4 
No sales today 
3% 3% 344 
25's 24% 25 
6% 6% 6% 
24% 24%, 24% 
tos No sales today 
J W 3% 358 378 
No sales today 
No sales today 
No sales today 


Jaeger 
Lakey . 
MeQuay Norris. 
Midland Steel.. 
Nat Rub Mach., 
3200 Paramount Cab. 
Perfect Circle 
Pines Winter 
100 Pitt Pl Glass 
Ross Gear 
200 Seiberling 
770 Smith A O 
Sparks With 
1600 Stutz Motor 
1200 Thermoid Co 
500 Tripiex 
100 Tung So! 
J © Asbe 
1300 Watson, 
Wayne Pump 
West Auto 
Yel Taxi N Y 


NEW YORK OVER-THE-COUNTER 
Bid 
61 


. 55 


65 
173 


Hard Rubber 
(J) Crucible 
Die Casting 


6 Am 
Dixon 
Doehbler 
do pf 
Eismann 
do pf 


3.50 
7 


Magneto 











| 
| 
| 


Asked | 


Sales 


Rolls 


do p e« 

. Splitdorf Beth Elec 
CHICAGO STOCK EXCHANGE 
High Low 
. 74 
- 15% 15 
48'% 

251 

50% 

48 


Royce Am. ‘ 
16 
< 


Sales 

150 Acme Steel 

350 Allied Motor Ind 
1750 Allied Products 
450 Aubufn Auto 
11106 Bendix Aviation 
15809 Borg-Warner 

50 Chicago Yellow Cab. 
13500 Cord Corp 5 
250 Houdaille Hershey A cy 
8000 do B 2 

25 La Salle Exten 

83 McQuay Norris 

100 Modine 
700 “a. h 
50 B 
100 on OIE MSs 1 
100 Nachmann Springfd 
3400 Noblitt Sparks 58 
50 Perfect Circle 

250 Pines Winterfrent 
200 Ross Gear 

340 Van Sicklen 

i7 Wayne Pump pf 30'2 30 


CLEVELAND STOCK EXCHANGE 
High Low 
108 108 


Gear A 


=" 


943 
aiva 
30'2 


20 Cent Alloy pf ctfs 108 
70 Faultiess Rubber 35 34% 
4 General Tire 350 150 
Stampimeg 18 18 

35 Jaeger 28 28 
260 Mohawk Rubber 12! 11 
60 Ohio Brass B 75 74 
25 Thompson Prod A 36 


DETROIT STOCK EXCHANGE 


25 Geometric 18 
28 
11 
7 
3 


14 
36 36 


3042 Bower Rubber 13% 272 1278 


110 Detroit Gasket 27 27 
2185 Detroit Eleetric Bus 18's “% 19! 
530 Diese] W G 22 21% 22 
115 Federal Mogul 2 
100 Federal Screw 
167 Ford of Canada A 
135 Federal Mot Truci 
1125G R Metalcraft 
100 General Parts 
200 Graham- Paige 10'%4 
666 Hall Lamp 14% 
100 Houdalile Hershey B 27 
612 Motor Bankers 
900 Pittsburgh Forge 
50 Perker Rustproof 


34 
33 


44 

33 

1 
634 
6'2 


72 17 
109 109 


19! 2 center 


Last 
22% 
14% 
17% 
24'% 
23% 


Low 
22% 
14% 
17% 
24% 
234% 


High 
23 


Sales 
1495 Packard Motor 
250 14% 


Reo Motor .... 
387 Timken Detroit Axle 1734 
350 Universal Products. 24% 
100 Wilcox Rich B 2314 


STEP-N-DRIVE 1930 
SALES INCREASE 100% 


Buffalo, N. ¥., March 26.—A rec- 
ord business, with volume running 
100 per cent. greater than the cor- 
responding months of 1929, is re- 
ported for the Step-N-Drive Truck 
| Corporation, manufacturer of drep 

motor trucks, at 1225-71 
| Niagara St., by E. C. Oberkircher, 
: | president. 





Sales for 1929 doubled those of 


Last 


+i 
15 


| tors of Canada, Ltd., 
| year ended December 31, 
| profit of $266,129, after charges and 
| Federal taxes, equivalent to $1.28 a 
| share (par $10) on 284,722 shares of 
| capital stock. 
~ | $525,954, or $1.85 a share, in 1928. 
12's 


115 | 
4 ® 
—Ford Motor 
which are being 
| Cork, 
|into the United States 
Newport News in | large quantity. 


1012 | 
147% 


» | the preceding year, and this year is 
| showing a similar gain. 
"| ment is 
| level in the company’s history. 


Employ- 


reported at the highest 


| DURANT OF CANADA 1929 


NET PROFIT WAS $366,129 


Montreal, March 26.—Durant Mo- 
reports for the 
1928, net 


Thi¢ compares with 


| FORD IMPORTS TRACTORS 


THROUGH VIRGINIA PORT 
Richmond, Va., March 26 (UTPS). 
Company tractors, 
manufactured at 
Ireland, are being imported 
through 














SUPERIOR 


PRODUCT, 


SUPERIOR FACTORY POLICIES, 
Foc) ae 


SUPERIOR DEALER PERFORMANCE 





HE results of Nash factory policies are re- 
flected in Nash dealer performance. 
Take, for example, that policy of C. W. Nash 
which limits factory production, month to 
month, to orders received from the retail sell- 
ing organization. 
This policy alone, is of tremendous impor- 
tance fo the retail dealer. 
lt meant that when the 1930 Nash “400” 
was introduced, Nash dealers had minimum 
stocks of old models. There were no heavy 
losses due to liquidation of old stocks. 


And the Nash dealer had an opportunity to 
clear his used car stocks as well. 


The introduction of the 1930 Nash “400” 


found the Nash organization in a splendid 
position to go out after business. Sales re- 
sults show that the Nash organization took 
advantage of it. 


Other Nash factory policies are equally ot- 
tractive :— 


The determination of C. W. Nash to build on 
aviomobilé of outstanding value and merit. 


A parts and service policy that enables the 
dealer to conduct his service business along 
profitable lines. 


A discount policy which is recognized as 
one of the most liberal in the industry. 


Write or wire, the Sales Department, The 
Nash Motors Company, Kenosha, Wisconsin. 








A-PARTIAL LIST OF 1930 NASH 400 'F 


EATURES 








New Body Designs —Long Wheelbases — 
Radiators with Built-in, Automatic Shutters 


trol on Instrument Panel — 
board ond dash—AND THESE ADDITIONAL 


Insulated floor 


TWIN-IGNITION EIGHT 


— Powerful 


Motors — 


7 - Bearing, 


Hollow 





Crankpin Crankshafts — Self-Energizing, 
Cable-Actuated 4-Wheel Brakes—Fuel Feed 
Pump —Centralized Chassis Lubrication — 
Double Action Hydraulic Shock Absorbers 
— Adjustable Front Seats — Steel Spring 
Covers, with Sealed-in Lifetime Lubrication 
=~World’s Easiest Steering — Starter Con- 


FEATURES IN THE EIGHT: Straight-Eight, 
Twin-Ignition, 16 Spark Plug, High-Com- 
pre’sion Valve-in-Head Motor — 9-Beor- 
ing, Integrally Counterweighted, Hollow 
Crankpin Crankshoft — Aluminum Con- 
necting Rods — Steering Shock Eliminator 
—AIl windows, doors, windshields, 
Duplate Non-Shattereble Plate Glass. 


TWIN-IGNITION SIX 


SINGLE SIX 


PRICES RANGE FROM 
$935 TO $2385 


F.O.B. FACTORY «25 
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FEBRUARY SALES 
DECLINE 22.1% 


Ford, Chevrolet Drop 
Behind February 
Last Year 


RENTON, N. J., March 

26.—Commercial car reg- 
istration in New Jersey at the 
end of the first two months 
was 25.4 per cent. greater 
than in the same period of 
1929, although February’s 
registration declined 22.1 per 
cent. from February last year. 
For the two months’ period a 
total of 2,587 trucks were reg- 
istered. 

In February, both Ford and 
Chevrolet were listed with the 
twenty makes that showed de- 
creases. In the two months’ pe- 
riod Ford and Chevrolet showed 
substantial increases. 

Makes showing increases during 
February included: Brockway-In- 


diana, Day-Elder, Diamond T, 
Dodge, Larrabee and Rugby. For 


the two months’ period, in addition Acme soovece 
to Ford and Chevrolet, the makes | Amer’n-La France 
showing gains were: American-La Autocar 


France, Brockway-Indiana, Day- 


Elder, Diamond T, Dodge, Federal, Brockway-Indian 
Chevrolet ....... 


: : Day-Elder 
Rugby, Schacht, Selden, Sterling, Diamond T 
Knight. Dodge 

The biggest gains as shown in the Dover 
compilation for the first two months Durant 
were made by Brockway-Indiana, | Fargo 


Godfredson, International, Mack, 


Studebaker, White and  Willys- 


Diamond T, Dodge and Willys- 
Knight. Diamond T's percentage 


increase was 462.5, with a gain of G. 


thirty-seven units. Dodge had a 
gain of 115 units, or 195.5 per cent.. 
while Brockway - Indiana’s increase 
was forty units, or 190.5 per cent. 
Willys-Knight had a gain of 128.6 

r cent. with nine units increase. 


ord led in unit gain for the first | Pontiac 
two months with an increase of 245. | Rehberger 
The registration for February Reo 


Cumulative New Commercial Ca 


Returns for today: Arkansas, Florida, Minnesota, New Jersey, New 


BMETROO oc cccece 


N.J. Truck Registra tions Gain 25.4 Y 





chassis of 170-inch wheel 
delivery of furniture. 


compared with the same month a 
year ago, showing percentage gain 
or loss, follows: 

Per Ct. 


Gain 
1930 1929 or 
or Loss 


33 





New White Van Bod 


this van was designed 





C2 SD te et ee 
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Cr POM: - 


| met 
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DOE 8s hiss bee 1,000 


The registration for the first two 
months compared with the same 
period last year, showing percentage 
gain or loss, follows:— 


io) 
WORK UW-le 


Am.-La France 
Brock’y-Indiana 


Willys-Knight 
| Miscellaneous 


First Two Months 





A NEWLY DEVELOPED furniture van was displayed by the White Company at th a i 
of the Retail Delivery Association held in Cleveland, O. Mounted on a White hn By ey eran 


specifically for the economical and s 
: ‘ The body, made by the Bender Body Company of Cleveland, is of alum 
paneling with a long graceful hood which adds to the beauty of the van 


22 
EE Das édave 60% 1,06 


4 
1 


68 


iS) 
COON em Wo 


Registration Table, Feb., 1930 


Mexico, North Carolina, Rhode Island, Virginia and West Virginia 





| canceled. 








| In the Bus Field 


Vineland, N. J., March 26.—A new 
bus terminal has been opened by 
Public Service Interstate Transpor- 
tation Company, 4 Southwest Boule- 
vard, this city. Buses operating be- 
tween Vineland, Millville and Phila- 
delphia will stop at the terminal. 











Indianapolis, Ind., March 26.—Bus 
lines operated by the Union Trac- 
tion Company were placed on faster 
schedules between here and South 
Bend beginning this week. Three 
trips will be made in each direction 
between Indianapolis and Peru with 
direct connections on each run to 
or from South Bend. 





Chicago, Ill, March 26—The 
South Suburban Motor Coach Cont- 
pany, this city, has been granted a 
certificate of convenience and ne- 
cessity to operate a bus service be- 
tween here and Kankakee, Chicago 
and Chicago Heights, and between 
this city and other points formerly 
served by the Illinois Railway Lines, 
Inc., and the Kankakee-Grant Park 
Bus line, which served the Grant 
Park-Beecher and Grant Park- 
Kankakee routes. The two com- 
panies have ceased operation and 
certificates held by them have beeh 


Des Moines, Ia., March 26.—The 
Red Ball Transportation Company 
and L. C. Pantages of Ames, have 
made a settlement with the state 


|executive council on judgments 
|against them under the ton-mile 
tax by which the Red Ball Trans- 
portation pays $52,498.98 tax and 
$5,250 penalty, and Pantages paid 
$3,452.32 tax and $345.23 penalty. 
The compromise reduced the judg- 
ments and penalties from 25 to 
nearly 10 per cent. Suits involving 
the judgments have been in litiga- 
tion nearly two years, during which 
ithe United States Supreme Court 


passed upon and sustained legality 


|and constitutionality of the state 
|law imposing a tax on motor car+ 
| riers based on mileage and weight. 


Williamsport, Pa., March 26.—The 


| Johnson Motor Bus Company of 
this city, has applied to the Public 
| Service Commission for permission 
|to consolidate its various lines to 
| provide through service between 
State College, Pa., and this city. 











Dodge 
Dover 
Fargo 
Federal 


national 
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. $2 z 
States $ j- Blt ws z 
So i/ esl? & ' 
Ss £8\22\ 88 
<j|a™|0 a 
Arkansas | 1 101 
Delaware | 3 3 37 
Florida | 10; 253 
Illinois } 10, 12 676, 87 
Maryland | 12, 5 139 3 
Minnesota | 3 122 1 
Montana | _ 51 
‘New Jersey | 7 18; 313 1 
N. Mexico | ~ | 38 4 
N. Carolina | 2 | mw 7 : ‘ 
N. Dakota | | 38 
Rh. Island| 8 1 27 
S. Carolina | . |. oa 
Utah | as wai 
Virginia =| ~ S| 3? 
W. Virginia |— ~ 90 1 
Wisconsin | a} 27) Bl 
Totals | 42 59| 2874 116 
Ark., 1929 | 135 
Del., 1929 | 1; 32 
Fla., 1929 | 5; 129 
Illinois, °29 | 5) 19; 613) 105 
Md., 1929 | 6 1} 112) 1 
Minn., 1929 | | 108 2 
Mont. 1929|° 3 | 81 
N. J. 1929 | 19 13) 366 5 
N. Mex., ’29 | 26 
N. Car., 29] 1 350 
N. Dak., ’29 | ~ 42 
R. isl, 29 | 9 ~ 30 
S. Car., ’29 | 1| 135 
Utab 929 | : 32 
Va, 1929 jf 1 165 
W. Va., 29 | | 86 3 
Wis., 1929 | |; | 168; = 18; 


bh 


eo 


185 
42 
164 
824 
119 
270 
140 
484 
28 
339 
47 
48 
111 
45 
220 


347 











2 ot : 3 Totals | States 
=| BSi25§ 
Ee | s*|e- 
2 | 268 Arkansas 
<a | 2 96 Delaware 
“1 | 3 755 Florida 
— s | 121 2141 Illinois 
2i- } 16 452\Maryland 
6) | 1|  536/Minnesota 
| | : 231/Montana — 
| 3] 38 1000\N. Jersey 
. -86\New Mex. 
“2; ~«o1])~—Ssoi|~—Ss«452/Nor. Car. 
| 123/Nor. Dak. 
4) ; 1 127\Rh. Island 
[| | | 230\South Car. 
| (109'Utah 
9 ~«=«5]SCid2 816|Vorginia _ 
l ; 2 267|\West Va. 
7; | 15) — _748/Wisconsin 
36 9] 212 8437 Totals 
. % 379\Ark., 1929 
~ | | 91{Del., 1929 - 
| 342\Fla., 1929 
: | 153| 2473 /Ilinois, °29 
| 8 362/Md., 1929" 
1| 497 Minn., °29 
—. a = 325/Mont., 29 
| 6] 87] 1284/N. J., 1929 
| | | | __‘64iN. M,, 1929 
l 3 828\N. C., °29 
F [| | 149\N. D., 1929 
TY ft . | 7-2. = 
TY | | | 2008s. Cc, 29 
7. | | |  92/Utah, °29— 
~ | S| | 469\Va., 1929 
~ 2 | |  2| 236\W, Va, 2g 
4] 18 694|/Wis., 1929” 








Cum., 1929 | 44, 40) 2610; 135 
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SHOP EQUIPMENT SALES GAIN IN PHILADELPHIA 


_ _ JOBBERS AGREE 
CLINIC-BIG AID 


Service and Parts Busi- 
ness Also on Up- 
ward Trend 


; By K. H. LANSING 
HILADELPHIA, March 
26.—Sales of shop equip- 


Y 


ment, according to local job-| 


bers of automotive supplies, 
are improving at a fair rate 


this movement is attributed 
to the recent co-operative 
“Modern Service Methods 
Demonstration” staged by the 
Philadelphia Automotive 
Wholesalers, in the M. E. A. 
group. 

In addition to very satisfactory 
sales made on the floor during 
that event, and the acquisition of 
valuable prospect lists, a number 
of jobbers report orders and in- 
quiries coming in steadily. Cer- 
tain out-of-town jobbers, notably 
in Pittsburgh, are making inquiries 
of participants in the recent co- 
operative clinic here, with a view 
of considering adoption of the 
plan. 

Shop service is increasing appre- 
eiably in demand among the trade 














Wholesale 
Brevittes 


Camden, N. J., March 26.— The 
Davis Brake Company, wholesaler 
here, has added many new lines in 
its expansion program, among them 
New Departure and Timken bear- 
ings, McCord gaskets, Thomson 
valves, Accurate flywheel gears, U. 
S. axles, Hastings piston rings and 
Morse timing chains. 





New York, March 26.—Pedersen & 
Flanagan, successor to Charles E. 


| Miller, accessory jobber at 87 Reade 
- | St., is moving to 114 Chambers St., 
and much of the credit for'| 


im some of its phases and transac- | 


, tions in replacement parts, though 
not especially brisk, are showing 
normal activity for the season. 
Some houses report certain items otf 
automotive necessities evidencing a 
little better position than for sume 
time. 

There is some complaint that oil 
service stations in certain instances 
are showing a tendency to place or- 
ders direct with factories, overlook- 
ing the jobber. This situation, how- 


having outgrown the quarters it has 
occupied for thirty years. 


Camden, N. J., March 26.—John 
McCauley of Atlantic City is now 
traveling from the Camden store of 
the Parts Service Company of 
Philadelphia. 


New York, March 26.— Matt R. 
Korshin is special representative of 
the Belden Manufacturing Company 
and will handle its complete auto- 


motive accessories line in this city | 


and New England. 


West New York, N. J., March 26.— 
The Widner Auto Parts Corporation 
announces that it has added Durak 
brake lining, Hyle piston rings and 
New Departure bearings to complete 
its replacement parts lines. 


Seattle, Wash., March 26.—Ballou 
& Wright, distributor in Washing- 
ton for Quaker State oil, announces 
a national broadcast will soon be in- 
augurated by Quaker State, the net- 
work to include twenty-two stations. 
In the West the broadcast will be- 
gin at 7 p. m., to continue for thirty 
minutes. The broadcast will be 


| weekly. 


| 
| 
} 


ever, began to arise even prior to| 


last fall. 


An angle on general conditions | tern fron and Metal Company, 


may be obtained from the follow- 


ing: cal 
Philadelphia Motor Accessories | 


Company, 3129 North Broad St.: 
“We have gone ahead of last year’s 
business for this period, and the 


most actively selling lines are those | 
: g | structure. The old quarters will be 


|retained as a warehouse. Business 


of shop equipment, including auto- 
matic lifts, electric car washing 
machines and air compressors. 


Trenton, N. J., March 26.—J. 
Harry Hesrnen, automotive electri- 
cal jobber, was re-elected ,chairiman 
of the executive committee of the 
retail merchants’ division of the 
Trenton Chamber of Commerce. 


Lincoln, Neb., March 26—North- 
which specializes in the jobbing of 


wiping rags for automobiles and ma- 
chinery, has moved into its new 


| home at 900 T St. The new building 


We | 


are still feeling the good effects of | 
the co-operative demonstration of | 


shop equipment, and orders are 
continuing to come in as a result of 
it. We had very good sales during 


the demonstration, and secured a} 


ood list of prospects. We are in 


avor of making the demonstration | 


of the Philadelphia 
Wholesalers a permanent event, to 
be held twice a year. 


“We have recently added to our) 


lines Gould storage batteries, the 
Opco oiler, which is standard equip- 
ment on some makes of cars, and 
Whiz products. 
we started a sales contest on March 
17, to last for five weeks. 
M. Hollingshead Company of Cam- 
den, manufacturer of Whiz prod- 


ucts, is co-operating with us in the | 


drive, and has detailed three of its 
men to help us. We are offering | 
substantial premiums in gold to the 
four salesmen bringing in the most 
orders, and, in addition to sending | 
out a letter to the trade, include 
Whiz envelope stuffers in all out- 
going mail.” 

J. H. McCullough & Son, 1248 
North Broad St.: “Sales of shop 
equipment are fair in both large | 
and small tools. Air compressors 
are moving, and are good year-| 
around sellers. Certain automotive 
necessities are doing well. We had} 
very satisfactory results in immedi- | 
ate sales from the co-operative dem- | 
onstration of shop equipment and | 
obteined a Jong list of prospects.” | 

George W. Nock Company, 712 | 


On Whiz products | 
The R. | 


Automotive | 


| granted Mr. Paasche 
since then he has developed the| 
airbrush, at that time in use for| 


cost approximately $26,000 and is 
a 50 x 142-foot brick and _ steel 


is now done as far west as Wash- 
ington and all intervening states, 
and in Texas, Oklahoma and Kan- 
sas in the states south. 


SILVER JUBILEE FOR 


PAASCHE AIRBRUSH CO. 


Chicago, March 26.—The Paasche 


Airbrush Company, 1909-29 Diversey | 


Parkway, is now celebrating its 
Silver jubilee anniversary. At tne 
recent annual meeting, Jens A. 
Paasche, president, provided a ban- 
quet for department heads and 
spoke of the development of modern 
aircoating 
tered the airbrush field twenty-five 
years ago. The first patent was 


art work, to meet all the many 
diversified air coating, finishing, 
coloring and painting needs of in- 
dustry today. 


tunity to learn in detail the working 
points of the new tools, of which a 


considerable number were exhibited. | 
| At regular jobbers’ sales meetings, 


manufacturers’ representatives do 
good work, but they cannot bring in 
and demonstrate all the large tools 
they explain, nor can they, on such 
occasions, impart such valuable de- 
tailed instruction as they were able 
to do at the clinic. We have added 
McCord radiator sales and service 
to our departments.” 

Gaul, Derr & Shearer Company, 


North 16th St.: “The demonstration | 16th Street and Fairmount Avenue: 


of modern service methods held b 
the Philadelphia Automotive Whole 
Salers stirred up a lot of future busi- 


yy 
=| 


“Business is fair and has gone a 
little ahead of this time last year. 


| Shop service is active, especially 


ness, in addition to satisfactory sales | motor reconditioning.” 


we closed on the floor while the| 
event was in progress, Undoubtedly, 
one of the best features of the show | 


Company, 
Streets: “February proved to be a 


Roberts Auto and Radio Supply 
17th and  Callowhill 


Spencer-Smith’s New 
“Sure Sales” Catalogue 
Has Jobber Features 


THE Spencer-Smith Machine Com- 

pany of Howell, Mich., has in- 
corporated many unusual features 
of merit in its new “Sure Sales” 
catalogue, covering pistons, piston 
pins and set screws, which is just 
off the press. 

The table of contents among other 
things shows the following 
that are interesting: 


screws, numerically. 
perforated pages so that they can 


easily be torn out in case of price 
changes. New price lists are to 





methods since he en-| 


was the fact that the jobbers’ sales-| very good month for our sales 
men had an especially good oppor-' volume.” 
. { =v J 


have a gummed edge and can be 
| quickly pasted into the book on the 
|stubs of the obsolete sheets. This 
| innovation should: be of real help to 
| jobbers. 
| Alphabetical listing of pistons, 
| pins. This makes it possible to dis- 
|complete information on models, 
| years, material used, whether or 
not it is a duplicate of factory 
|equipment, and complete specifica- 
tions. 

Numerical listing of pistons, pins 
|and set screws. This gives complete 
specifications, code word, also in- 
terchangeability showing cars, 
trucks or tractors serviced by that 
| particular motor. 

Size list of pistons and piston 
| pins. This makes it possible to dis- 
|cover the length, type and nuniber 
of any piston or pin when cnly its 
diameter is known. 

The intention of thes? new fea- 
| tures is to provide a ready reference 
|for jobbers and their men for sell- 
ling work and a quick and easy 
|method of sales presentation. 


American Bosch Names 
New Jobbers, Dealers 


New York, March 26.—The follow- 
ing are the latest automotive ap- 
pointments announced by the 
American Bosch Magneto Corpora- 
tion of Springfield, Mass.: 

Service stations: Herron Service 
Station, Protection, Kan., Neeley’s 
Service Station, Jetmore, Kan.; 
Auto Battery and Electric Company, 
303 W. 3d St., Big Springs, Tex.; 
National Ignition Company, 2361 
Jerome Ave., New York city; Wil- 
liam Lammerding, 
Ave., Roselle, N. J. 





Foreign service stations: Boultbee, | 


Ltd., Yates & Cook Streets, Victoria, 
|B. C.; Sparks Company, Nanaimo, 
|B. C. 

Automotive 


wholesaler: Corpus 


; Christi Hardware Company, Corpus | 


Christi, Tex. 

Replacement parts wholesalers: 
R. W. Norris & Sons, 405-11 N. High 
343-45 N. Gay St., Baltimore; 
Stephen-Seth & Co., 
St., Baltimore; Henry A. Gross Ac- 
cessory Company, Inc., 512 W. 57th 
St., New York city; John Licht, 
8696 18th Ave., Brooklyn; Mtr. Sup- 
ply Company Florence, 
Harry’s Auto Parts Company, 
Grove St., Meriden, Conn. 


WILLARD CONVENTION 
IS HELD AT BOSTON 


60 


in 1905 and} 


Boston, March 26.—All New Eng- | 


land was represented at the annual 
spring convention of sixty distrib- 
utors handling the lines of the Wil- 
lard Storage 


items | 
List prices, pistons, pins and set | 


The list prices are printed on} 


132 Westfield | 


St., Baltimore; R. J. Loock & Co., | 
882-84 Park | 


oe 34 


Battery Company, 





| 


FEditor’s 
Column 


* 
TIMEs have changed since the | 
days when a man who couldn’t | 
succeed at anything else was able 
to set up an accessory store for 
himself and with reasonable dili- 
gence become a successful mer- 
chandiser. In those days he proba- 
bly rented a small place and got 
his entire stock on credit from | 
the trusting and carefree jobber. | 
But today these conditions are| 
inot so easily found. The motoring | 
public demands service of the bet- | 
ter variety. The jobber and the) 
manufacturer increase the de-| 
mands on the service of the dealer | 
and expect him to merehandise, 
not merely sit back and be th 
storekeeper of bygone days. 
And then competition has be- 
come keener with chain stores and | 
even department stores handling 
the same lines as the independent | 
dealer and through their bigger lot | 
buying and greater merchandising | 
methods compel the widependents 
to get out and hustle to regain the 
successful dealer. 
Yet for all the keen competition | 
and the race to meet new condi- 
tions, it is openly proclaimed by all 
sides that the business of merchan- 
dising is not keeping step with the 
efficiencies in other lines of busi- 
ness, it is 














| 


bution of the Department of Com- 
merce. He believes the pace is be- 


coming stiffer and harder for the | 
ordinary man to maintain, and with | 


comparatively few good results for 
the dealers themselves or for the 
public appearing from this struggle. 
| The reason, he thinks is that the 
|competition in modern distribu- 
| tion is too blind, that it is not intel- 
| ligent competition and that thus it 
|tends to hurt all concerned. 

| And for the purpose of eliminating 
this blindness the Department of 
| Commerce is conducting a census 
| of distribution that should prove a 
big aid to manufacturers, jobbers 
|and dealers in the automotive in- 
| dustry. 


| FOUR aids for jobbers are being 
| carried out successfully by the 
iM. E. A., 


| manufacturers into groups located | 
in zones throughout the country. 

These are: 

Dealer clinics. staged by jobbers | 
land operated by manufacturers’ | 
| representatives. | 
| Special sales meeting where prov- | 
en selling ideas are suggested to | 
jobbers’ salesmen. 

Eucouragement of special 
equipment, campaigns. 


shop | 


Th= committee has published a 


| salers’ men. 
Equipment Handbook.” The ook’s 
object is to present to jobbers’ sales- 
men the “imeat” of the shop equip- 
!ment picture in as brief and con- 
cise a form as possible. 

It outiines concrete suggestions as 
to how more equipment can be sold, | 
shows how to organize special dealer 
| meetiings in a way that will put the 
| story across most effectively, out- | 
lines why the use of better equip- 
ment increases the sales of replace- | 
ment parts and accessories. | 


'M. E. A. TO TAKE OVER 
AUTOMOTIVE LIGHTING 


Cleveland, which ended here yester- | 


day after a two days’ session. At 


| the opening session B. A. Broughton, 
| sales promotion manager, talked on 


business possibilities for 1930. He 
used charts and gave some statis- 
tical data on what might be ex- 
pected in this territory. 

Following his address a recess was 
taken for luncheon. When the 
meeting reconvened for the after- 
noon the greater part of the time 
was given over to conferences and a 
question period. Through these 
queries and answers much other 
interrelated matters were brought 
up. Last night a banquet was held 
at the Hotel Statler. 

C. A. Andrews, advertising man- 
ager, also from the factory, out- 
lined what the company planned to 





do in newspaper, magazine and bill- 
board advertising for 1930. 





| 

| New York, March 26—Comple- 
| tion of arrangements for the disso- 
lution of the Automotive Lighting 


| Association and continuance of its | 
| activities as a division of the Motor | 


| and Equipment Association is an- 
| nounc 

| way, managing director of 
|Motor and Equipment Association, 
|and C, Sklarek, former secretary of 
| the discontinued organization. 

| Under the arrangements made 


members of the Automotive Light- 
ing Association will continue to 
function as before, but as members 
of the Automotive Lighting Group 
of the Motor and Equipment Asso- 
ciation with all details of their 
activities carried on through the 
M. E. A. offices. 


ointed out by Robert J. | 
McFall, chief statistician for distri- | 


through the shop equip- |! 
ment committee, which has organ- | 3 
ized the salesmen of shop equipment | 


special book for automotive whole- | 
It is calied “The Shop | 


ed jointly by M. L. Hemin-| 
the | 


between the two groups the former | 


JOBBERS REPORT 
MARCH VOLUME 
AHEAD OF 1929 


Sections of N. Y. State 


And _ Pennsylvania 
Have Low Stocks 


AMESTOWN, N. Y,, 
March 26.—Jobbers of 
automobile accessories and 
unit parts in southwestern 
New York and northwestern 
Pennsylvania report a hande 
some increase in business vole 
ume for March. Cold weather 
has retarded the actual buying 
of equipment by consumers to 
some extent, but, even with 
this handicap, business vol- 
ume this month is running 
slightly ahead of March, 1929, 
with every indication that it 
| will continue to pick up from 
| week to week. 
Salesmen, returning from thefr 
routes in some of the remote dis- 
| tricts, report dealers’ stocks as 
| quite low and some replenishing 


| of standard items will be in line 

before the month is turned. 

Ike Gordon, president of Gordon 
| Motor Parts, Inc., 30 Joseph Ave., 
| Rochester, N. Y., reports that con- 
| siderable new business was secured 
| this month as a result of a motor 
reconditioning clinic held in the 
Hotel Powers and sponsored by the 
firm. More than four hundred 
service men from western New 
York and northwestern Pennsyl- 


vania attended the meet. General 
business, he says, is running about 
10 per cent. ahead of a year ago, 
with the better demand for motor 
parts and the more staple accessory 
tems. 

Holmes & Volz, inc., Jamestown, 
N. Y., which has salesmen covering 
the whole of southwestern New 
York and northwestern Pennsyl- 
vania, experienced about an aver- 


| age February. New business, how- 


ever, has been coming along nicely 
the past few weeks and all things 
point to a spring business of satis- 
factory proportions. 
Reliable Auto Parts, 


Inc., Erie, 
Pa., 


supplying the trade in north- 


Equipment surveys. i Pennsylvania and a _ por- 


| tion of northeastern Ohio, reports 
| trade this month as good as can be 
expected, viewing the outlook with 
optimism. Salesmen state that deal- 
|ers in the territory are preparing 
for a record service business this 
spring and early summer and will be 


| placing sizable orders for equipment 
| the latter part of March. Tires are 


| moving in good volume with this 
concern, as well as unit parts. A 


| Sales clinic held by the concern two 


weeks ago and attended by close to 
300 service men stimulated business 
to some extent. 

The J. A. Miller Auto Supply 
| Company, Erie, Pa., records March 
| business of wholly satisfactory pro- 

portions, although admitting it was 
not quite up to the level of a year 
ago. From all indications, however, 
| there will be a decided upturn in 
| incoming volume before the month 

is over, and officials of the concern 
| View the spring outlook with opti- 
mism., 

Taken as a whole, business this 
month in southwestern New York 
| and northwestern Pennsylvania can 
be considered very good. The month 
this year has been cold, with wintry 
| blasts, while a year ago the weather 
| was fine, and spring appeared on 
| the scene a month before it has 
this year. 


° 

OPENS BUFFALO BRANCH 
Buffalo, N. Y., March 26—The 
Kari-Keen Distributing Company, 
automotive wholesaler of Sioux City, 
Ia., has leased the building at 1716 
Main St., Buffalo, and will open a 

! branch there in the near future. 





one 
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February New Car Sales Trend in ‘Southeast Mixed 


THREE OF FIVE 


STATES TOP ’29 


Florida, Virginia and 
West Virginia Regis- 
trations Up 


NEW YORK, March-.26. — New 

passenger car sales in Feb- 
ruary in the eastern sector of the 
South were mixed in trend, as 
compared with the. corresponding 
month of last year, according to 
complete registration returns from 
the five states of Florida, South 
Carolina, North Carolina, Virginia 
and West Virginia. 


Sales in three states. Florida, Vir- 
ginia and West Virginia showed in- 
creases Over a year ago, while both 
the Carolinas sustained sharp de- 
clines. The Carolina losses out- 
weighed the gains by the other 
States, with the result that the ag- 
gregate registrations of the five 
States amounted to 13,525, as com- 
pared with 15.992 in February, 1929, 
decline of 2,467 units, or 15.5 per 
cent 

Following are the registrations by 
individual states, as compared with 
February, 1929 

1930 1929 


4,429 2,827 
2,490 6,329 
1, 416 2,001 


Florida 
North 
South 


Carolina 
Carolina . 





3,191 
1,644 


15,992 


Viegiaia .......... 3,587 
West Virginia Toe | 


the first two months of 1930, al-| 
though only Florida and Virginia | 
| were able to show a gain for the 
period over a year ago, West Vir- 
|ginia’s February gain having been 
| offset by the January loss. | 
Following are the sales for the} 
| first two months of the year, by| 
States. as compared with the cor-| 
responding period of 1929: 


Florida ee 
North C arolina sé 
Seuth Carolina ... 
Virginia 

West Virginia.. - 3,146 


Totals - 2B 437 


The decline in registrations of the 
five states for the first two months 
this year, as against a year ago, was 

14,241, equivalent to 13 per cent. 

Florida and West Virginia were 
the only states of this group to show 
in February an increase over the 
sales of January, 1930. The aggre- 
gate sales for the five states in Jan- 
uary were 14,912, the 13,525 of Feb- 
ruary representing a falling off of 
1,387, Or 9.2 per cent. 

Of the twenty best selling cars in 

, the five states in February, only 
; three were able to improve on their 
records of the coresponding month 
of last year. They were Ford, with 
6,516 registrations, as against 6,190: 
Graham, with 118, against 101, and 


| fifteen, 


A similar showing was made for | 1929. 


ruary, 


| Chrysler. 


_Marmon, with fifty-eight, against 

Packard fell only one car behind 
la year ago, while De Soto was not 
far below its record of February, 


Following are the aggregate regis- 
trations of the twenty leading 
sellers in the five states for Feb- 
ruary, 1930, as compared with Feb- 
1929, and January, 1930: 

Feb. eb 


1929 
6190 
4139 

764 


Jan. 
1930 
6792 
4051 

422 


PE Anseesmaewts 
Chevrolet 
Essex 





522 
532 
428 
327 
309 
231 
167 


349 
352) 
381 
289 | 
232 | 
157 | 
172} 
144 
168 | 
221 
158 | 
136 
88 | 
00 | 
129 | 
99 


Pontiac 
Dodge 
Buick 


Plymouth 
Hudson 
DeSoto 
Oldsmobile 


Graham 
Whippet 
Oakland 
Packard 
Hupp 
Studebaker 
Marmon ¢ 
*Then the Whippet Six. 
Ford, Marmon and Graham also 
showed an increase in registrations 
for the first two months of 1930 as 
compared with the corresponding ; 
period of last year, and to this list 
was added Chevrolet, which had a 
gain in January that offset the 
February loss. 
Ford's gain was slight. regis- 
trations for the 1930 period amount- 
ing to 13,308, as against 13,033 a 


the 


63! - 


hii ago. Chevrolet registered 17,730, 


as compared with 6,617 a year ago, 
while Graham sales were 276, as 
compared with 231, and weed 
121, as against thirty-nine. 
Following are the registrations of 
the twenty leading se 


ellers for the | Mahaffey, 








Personal Briefs 


Seattle Wash., March 26.—C. E. 
formerly retail sales 





first two months of 1930, as com-|manager fer Green Nash Company 


pared with the corresponding pe-| 
Fiod of 1929: 
1930 1929 
; 13,033 
6.617 
1,612 
1,137 
1,258 
1,172 
855 
738 
436 
389 
444 


Chevrolet 
Essex 


Plymouth 
Hudson 

De Soto 
Oldsmobile 
Willys 
Nash 
Graham 
Whippet 
Oakland 376 
Packard 183 
Hupmobile 264 
Studebaker 351 
Marmon 


231 
744 


*Then the Whippet Six. 


PIERCE-ARROW SALES HEAD 
VISITS IN PORTLAND, ORE. 


Portland, Ore., March 26.—D. J 
Willoughby, general sales manager 
of the Pierce-Arrow Motor Car 
Company, stopped off in Portland 
recently while on a tour of inspec- 
tion. which will include the prin- 
cipal cities of the United States 


here, has been appointed manager 
| af the Coast Motors, in this city, De 
Soto distributor. 


Racine, Wis., March 26.—H. W. 
Head, formerly connected with the 
Buick dealership in this city, has 
been named sales manager of the 
Badger Motor Company, local 
Chrysler dealer. ; 

Jacksonville, Fla., March 26.—Fred 
A. Rankin, branch manager of the 
Reo Sales and Service Compary, 
announces the appointment ui R. 
T. Byrd as director of retail sales. 


Tacoma, Wash., March 26.—Ap- 
pointment of Ted Peterson, who has ; 
been engaged in the automobile . 
business in the Pacific Northwest 
for the last fifteen years as service 
manager for the South Tacoma Mo- 
tor Company, Chevrolet dealer in 
South Tacoma, has been announced 
by Al Bellew, president of the 
concern. 


Trenton, N. J.. March 26—At a 
diner meeting of the Trenton Auto- 
mobile Trade Association, John L. 
Brock, president, one of the found- 
ers of the organization, was pre- 
sented with a hall clock, while 
Samuel Simons, secretary, also re- 
ceived a clock. Beth officials had 
charge of the recent successful au- 
tomobile show. 


Final Revision, Complete New Commercial Car Registration Table, January, 1930 
Returns for today: LOUISIANA. 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


Figures in this table are from R. L P.olk & Co. of Detroit, with the exception of Tlinois, which are supplied by the Robinson Advertising Service, Springfield, Iil., 


are furnished by the New Jersey Motor List Ce., New Car Division, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 


by addressing any of these three companies. 


Trenton, 


and New Jersey, which 


Commercial Car Registrations do not include buses, 
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States 


Autocar 
Brockway- 
Indiana 
mond-T 





‘|Dia- 








national 


Inter- 
Republic 


| | 


sterling 
Studebaker 


Stewart 
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Totals | States 
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Alabama 


Arizona 
Arkansas 
California 
Colorado 


Conn. 4 


Delaware 


Florida 


Georgia 
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Indiana _ 
Iowa 
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‘Maine 
Maryland 
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Michigan 
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Akron Tire Plants Recalling! 
Old Workers; Step Up Output 


(Continued from Page 1) 


official word could be obtained from 


the factory executives. 

The B. F. Goodrich Company re- 
te that old emplovees are slowly 
eing absorbed. but with no promise 
of more rapid rehiring. 

A check of the personnel execu- 
- tives of the various factories indi- 
cates that employment, which struck 
the bottom of its cycle during the 
latter months of 1929, has definitely 
started on the upward swing, al- 
though the increase will be gradual. 
The factories are hiring only old 
employees who have remained in 
the city since being laid off. 

Daily tire production is exnected 
to be stepped up materially during 
the next two months as manutac- 
turers will begin to build up inven- 


tories which have been reduced by ' 


curtailment of production last sum- 
mer to one of the lowest points in 
years. The pijants are now facing 
an increasing market with the re- 
sult that immediate stepping up is 
necessary to meet the expected 
summer demands. 


AMERICAN OIL ACQUIRES 
PENN OIL OF WASHINGTON 
Richmond, Va., March 26 (UTPS). 
—The American Oil Company has 
announced completion of a deal to 
acquire the business and properties 
of the Penn Oil Company of Wash- 
ington. D. C. The transaction. ac- 
cording to American Oil Company 
offiicals, included sixty-seven ser- 
vice stations in the District of Co- 
lumbia, Maryland and Virginia and 
storage and terminal facilities. 
bringing the amount involved to 
about $3,750,000. Taking over the 
Penn Service Stations for operation 
by the Lord Baltimore Filling Sta- 
tions, an American Oil subsidiary, 
has started, officials said. 


| that the daily 


CRUDE OIL OUTPUT 
SHOWS SLIGHT DECLINE 


New York, March 26.—The Amer- 
ican Petroleum Institute estimates 
average gross crude 
oil production in the United States 
for the week ended March 22, 1930, 
was 2,535,900 barrels, as compared 
with 2,583.200 barrels for the pre- 
ceding week, a decrease of 47,300 
barrels. The daily average produc- 
tion east of California was 1,886,500 
barrels, as compared with 1,931,600 
barrels, a decrease of 45,100 barrels. 

Imports of petroleum ‘crude and 
refined oils) at the principal United 
States ports for the week ended 
March 22 totaled 1.236.000 barrels. a 
daily average of 176,571 barrels, 
compared with 2,064,000 barrels. a 
daily average of 294,857 barrels, for 
the week ended March 15. and a 
daily average of 257,893 barrels for 
the four weeks ended March 22. 
1930 


TO ORGANIZE SUBSIDIARY 

Bayonne, N. J., March 26.—The 
Standard Oil Company of New Jer- 
sey has virtually completed arrange- 
ments to organize under Delaware 


laws a new American subsidiary to | 


handle the hydrogenation refining 
process obtained bv Standard 
through a deal with I. G. Farben- 
industrie ‘German.Dye Trust) some 
time ago, it was learned officially 
yesterday 


G. D. McCUTCHEON DIES 

Orlando, Fla., March 26.—George 
David McCutcheon of Philadelphia. 
former president of the Willys- 
Overland Company, 
for the past four years of Walter P. 
Chrysler, died recently at his home 
on Little Lake Fairview, after 
illness of several months. 


and associate | 


an | 


ALUMINUM INDUSTRIES’ 
1929 EARNINGS INCREASE 


Cincinnati, March 26.—Aluminum 
Industries, Inc., reports for the year 
{ended December 31, 1929, net profit 
after charges and Federal taxes ot 
$209,435, equal to $2.09 a share on 
100,000 shares of no-par common, 
against $193,416, or $1.93 a share. in 
1928. Sales for 1929 were $2,935.929 
and compared with $1.570.175 in 
1928. 

John Eckerle, president, stated a 
new-designed piston was developed 
in 1929 by the company and has 
been adopted as standard equip- 

ent by leading automobile manu- 
facturers, and that several other 
automobile companies are now mak- 
ing tests with this product and will 
probably take out licenses during 
the current year to use this product 

“With consolidation expenses of 
Diamond Motor Parts Company out 
of the way the company now 
working under lower operating ex- 
penses than in the past year. and 
the outlook for the future is most 
satisfactory. Net sales for January 
and February of this year were 58 
per cent. larger than in the corre- 
sponding period of 1929, despite the 
unsettled condition of the automo- 
bile industry.” 


is 


GOODYEAR COTTON FIELDS 
IN ARIZONA CULTIVATED 
Akron, March 26.—George Sherry. 
manager of the cotton. plantations 
in Arizona of the Goodyear Tire 
and Rubber Company, has reported 
the plowing of the 37,000-acre cct- 
ton plantation which is expected 
this year to produce about a 6 000 
bale crop. The Goodyear acreage is 
j the largest under cultivation in the 

state, producing a quality cotton 


SUSSMAN TO MAKE BODIES 

Jersey City, N. J.. March 26.—The 
land and buildings at 406-8-10-12-14 
Grand Street have been purchased 
| by Samuel Sussman for the purpose 
of manufacturing automobile and 
wagon bodies. 


'N. J. HIGHWAY CONSTRUCTION 


ESTIMATED AT $90,000,000 | 


Trenton, N. J., March 26.—Details 
of the preliminary two-year pro- 
gram of highway construction sug- 
gested by the State Highway Com- 
mission became known today. It 
would involve an outlay in excess of 
$90,000,000. The estimated amount 
available for two years is $51,000,000. 


FORD INDIANAPOLIS PLANT 
AT RECORD PRODUCTION 


Indianapolis, Ind., 
Fifteen hundred men, 
number in the hisiory of the local 
plant, are now on the pay roll of 
the Ford Motor Company here. ac- 
cording to factory officials. All are 
working eight-hour shifts and five- 
day weeks 

Night shifts are being operaced on 
the body and ename!] assembly line. 
it is understood, the former working 
two eight-hour shifts and the lai- 
ter three The chassis assembly 
iine is operated on only one shift 

Daily production here is now 174 
ears and trucks, while nineteen ma- 
chines arrive each day by frei¢ht 
from the Detroit factory, bringing 
the tota! Ford output at the In- 
dianapolis plant up to 193, compared 
with 155 at the peak of activity 
last fal] before the shutiown 

Ford officials here do noi believe 
the peak has been reached for this 
season, still further additions to as- 
sembly shifts being anticipated. 


March 26. 
the highest 


BENNETT'S CHEVROLIERS 
ENTERTAIN AT HOSPITAL 
Worcester, Mass., March 26.—-Billy 
Bennett's Chevroliers. an orchestra 
representing the William F. Bennett 
Company, Chevrolet dealer, with 
headquarters at 253 Park Ave... re- 
cently visited the Rutland State 
Sanatorium at Rutland, Mass., to 
entertain patients Billy Bennett 
and Baby Chevrolier. soloist. accom- 
panied the orchestra 3ennett's 
Chevroliers, under the direction of 
Hughie Connors. broadcast weekly 
from Station WORC 


'N. A. C. C. SENDS STERLING 
ON S. A. LECTURE TOUR 


New York, March 26.—Respond- 
ing to public interest in motor 
travel in Latin America, Henry S. 
Sterling of the National Automobile 
Chamber of Commerce will make a 
lecture tour of the Southern repub- 
lics, according to an announcement 
made by that body today. 

The program will inchide the 
showing of motion picture films, 
captioned in language of the coun- 
try, illustrating how to drive a car, 
the servicing of cars and progress 
in highways. These will be shown 
in a ten-month schedule covering 
150 South American cities at meet- 
ings sponsored by local automobile 
clubs and dealers’ associations. 


DE SOTO SIX IN DEMAND 
AND SALES ARE GAINING 


Detroit, March 26.—As the new 
1930 production swings rapidly up- 
ward, a steadily increasing demand 
for the famous De Soto Six is re- 
ported by L. G. Peed, general saies 
manager of the De Soto Motor Cor- 
poration. A low-price advantage 
combined with dependable periorm- 
ance, continues to hold a popular 
appeal for this car, despite the sen- 
sation created by the new and low- 
priced De Soto Straight Eight 

“The demand for the six that 
broke all records for a first-vear 
ear during 1929 is contiouing this 
year,” Mr. Peed states. “Orders 
for this model from dealers ibe 
country over are mounting in grati- 
fying numbers.” 


ALABAMA HOLDS CAR 
OWNER AS RESPONSIBLE 
Washington, March 26.—An auto- 
mobile owner, sitting in the back 
seat of his car, operated by a chauf- 
feur, may nevertheless be convicted 
of reckless driving, according to a 
decision just rendered by the Ala- 
bama Court of Appeals and reported 
by the legal deparment of the 
American Motorists’ Association. 


— . 


Complete New Commercial Car Registration | Table, January, 1929 
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257\Ala., 
192'Ariz., ° 
541/Ark., 

2391 |Calif., 
595 Colo., 

-245'Cenn., 
63\/Del.. 1929 





- 224/Fla., 1929" 
306'Ga., 1929 
78 Idaho, 29° 

2601/11, 1929 © 

1049'Ind., 1929 
526\Towa, '29— 
346'Kan., 1929 
494.Ky., 1929 . 
365 La., 1929 
82\Maine, °29 
371\Md., 1929 
858'Mass., °29 

1479|Mich., °29 

383\Minn., ’29 
125'Miss., *29° 
383\Mo., 1929 
278'Mont., °29 
608.Neb.. 29 
90'\Nev., 1929 
14\N. HL, °29 
TTUN. J3., °29 
118\N. M., °29 

2434\N. Y., 29 
TI5\N. C., 29 
217N. D., °29 

1572'Ohio, 23° 
681'Okla., "29° 

488 Ore., 1929 

2002\Penn., 29 
134:R. Ish, °29 
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383'Tenn, 29 

1906'Texas, °29 
156\Utah, °29 
76/Vt., 1929 
523 Va., 1929 
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243;W. WVa., 
692 Wis., 1929 
57 Wyo., °29 
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2900 BONUS CIRCULATION 


Tell your story to all auto- 
motive Engineers, Produc- 
tion Men, Plant Engineers, 
Shop Superintendents, Pur- 
chasing Agents and Safety 
Engineers in this issue. 


A large portion of the issue 
will be edited, printed and 
designed for them. 


Descriptions of the latest 
machine tools. 


Latest news of improved 
production methods. 


Features written by leading 
plant men themselves. 


Stories of production accom- 
plishments in automotive 
plants. 


This valuable material will 
appear in the April 19th 
issue, in addition to news of 
all branches of the industry, 
up-to-the-minute passenger 
and commercial car registra- 
tions. 


No Rate Increase 


Auto mone PB ally News : 


GRAYSAR BUILDING, NEW YORK CITY 


pOsTOe OFFIC PACIFIC 2 Gos aot 
Met . Hayes Mg lanchard, hg Coleman 
g 


Little Buildin Am. Nat be ot Suildin 
Bosto: on San Francisco, Cal. 


ul 
H. A. TARANTOUS, Bus. 
GO 





